* 


Vol. 15. 





| Buying Recoups Bank Holiday Sales Loss; 
April Output Schedules to Be Increased 


N.A.C.C. Traffic Managers Feeling of Optimism Pervades 
Discuss Rail Consolidations | 


And New Shipping Devices 


New Handling Equipment Will Eliminate Weeden | 315 NEW DEALERS 
Decking Now Required in Packing Cars 


Detroit, March 27.—Rail consolidation proposals and new | 


- Automotive Baily News 










A National Newspaper for Every Branch of the Industry 





f 





Entered as second-class matter Aug. 27, 1925, Post 








NEW YORK, TUESDAY, MARCH 28, 1933 5 Cents. $12 Per Year. 


No. 1948 Office, N. Y¥., N. ¥., under Act of March 8, 1879 








| Detroit as Orders Accumulate 





pens | Indications Are That Sales Were Delayed Rather 
Than Lost in Banking Crisis; Sales Were Off 40% 


in Holiday, but 80% of Loss Has Been Made Up 


By CHRIS SINSABAUGH 
Detroit, March 27.—Losses in retail sales, for which the 


"ADDED IN 3 MONTHS 
BY HUDSON-ESSEX 


Detroit, March 27.—An increase of 


For Shipment From Plants 


shipping devices for automobiles were the center of discus- | 
sion at meeting of traffic directors, members of the National | 


Automobile Chamber of Commerce, at Detroit Saturday. 
As extensive users of rail trans-¢ 





315 in the Hudson-Essex dealer or- 
ganization in the 
last three months 
is reported by 


| black week of March 4-11, when the banks of the nation were 
closed, alone is responsible, were recouped in the ten days 
that followed, and today the industry is almost on an even 


portation, the industry awaits with 
keen interest the announcement of 
plans for operation or consolidation 


of railroads that are understood to | 


be the subject of discussion in ad- 
ministration and railroad circles. ae plane, introduced WHITE EXPORT VOLUME) News, is making its plans for step- 
h f th last July, due ping up production following this 
aoe bona th ae sienna in 2 Se Son me BEST SINCE M AY ? ] month’s comparative inactivity 
loads handled by the rail are| leaders were unanimous in their | growth of the # ’ 3 Shut down of plants, made nestne j 


employed in the handling of auto- 
mobiles, parts, gasoline and highway 
materials, 

A report of the American Rail- 
way Association investigation of the | 
new devices for carrying automobiles | 
in freight cars was found accept- 
able in part. C. R. Scharff of the 
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FEB. NEW CAR SALES 
SEEN NEAR 67,000 








Detroit, Mich., March 27.—Sales 
of new passenger automobiles in the 
United States in February totaled 
approximately 67,000 units, accord- 
ing to an estimate made public to- 
day by R. L. Polk & Co. in its weekly 
report of motor car sales. Sales of 
new trucks during the month were 
estimated at 9,000 units. 

The estimate of new passenger car | 
sales was based upon reports from | 
thirty-four states, in which 49.264 
units were registered. This total 
was 10.15 per cent. under the 54,826 
units registered in the same states 
in January and 21.05 per cent. be- | 
low the 62,392 units registered in| 
those states in February a year ago. | 
The estimated total of 67,000 unit | 
sales in February would compare | 
with sales of 177,069 in January 
(forty-six states) and 82,813 in Feb- 
ruary, 1932. 

The estimate of new truck sales | 
was based upon reports of regis- | 


| 





| 
| 
| 
| 


(Continued on Page 2) 


BROCKWAY WINS 
BIG BREWERY ORDER 


St. Paul, Minn., March 27.—The 
largest heavy-duty truck order 
placed in the Northwest in several 
months was let Friday by the En- 
gesser Brewing Company of St. 
Peter, Minn., to the Brockway Truck 
Sales Company, 720 Raymond Ave., 
St. Paul. 





/MOOCK SEES S 


| William Tracy, 
| sales manager of 
the company, who 
gives the Terra- 


PICKUP IN MAKING 








belief that sales gealership. 
made at the Chi-| i rength- 
cago Automobile | ana s shail W. R. Tracy 
Show late in Janu-| oytlets has been well distributed 
ary were the first throughout the country, and today 
real indication Of Tracy has new dealer connections 
an upward trend in most of the strategic points. 
in automobile sales, «Ouyr distributors have been do- 
in three years. ing a good job,” said Mr. Tracy to- 

While it is trhe day. “In the Boston territory, 
that January reg-/| which comprises part of Massachu- 
istrations for the setts and Maine, Vermont and New 
industry aS a Hampshire, the Henley-Kimball 
whole did not|Company has increased its dealer- 
quite equal those of last year, it is ship by thirty-five. In Chicago, the 
also true that the industry as 4/w. gf. Butler Company has added 
whole was hitting a far faster pace | twelve in its district, which includes 
at the end of the month than at the | the Chicago area and part of IIli- 
start. 

Preliminary February returns from 
the first twenty states reporting in- 


cat tat ase nee: WAYNE COUNTY SALES 
issued by H. G. Moock, general sales | SHOW SURPRISING GAIN 


(Continued on Page 2) 





H. G. Moock 





(Contnued on Page 4) 


Detroit, March 27.—Wayne county 
sales showed surprising strength for 


S. A. E. APPOINTS so week ended Friday, March 24. 
BRAKE COMMITTEE) rassenser car sales in that period 


| totaled 382 and truck sales were 45, 

|comparing with 218 cars and 8 trucks 
New York, March 27.—Announce- | in the previous weekly period, 

ment has just been made of the | Automobile dealers in this district 


find great encouragement in this 
appointment by the Council of the immediate reflection of improvement 





in view of the fact that the Detroit 
situation was not cleared up until 
late last week. It is generally felt 
here that automotive buying during 
the next two months may surprise 
even the most optimistic. 


MINNEAPOLIS SHOW 
| OPEN FOR WEEK’S RUN 


a brake committee, under the chair- 








Dr. H. C. Dickinson Delmar G. Roos 
manship of B, B. Bachman, vice- 


president, engineering division, 
Autocar Company, and a former 


Minneapolis, Minn., March 27.— 
Each industry represented in the 
| Minneapolis Automobile Show open- 
ing today in the Municipal Audi- 
torium and continuing to April 1 
will be honored by a special day in 





keel again and facing a considerable increase in production 
Se in April. 


| MARCH STUDEBAKER, 





South Bend, Ind., March 21.—Ex- 


Indiana and Pierce-Arrow products 
are showing prog- ; 
ress that is tre- 
mendously en- 
couraging in view 
of world business 
recession, it was 
announced here 
| today by Arvid L. 
| Frank, vice-presi- 
dent and general 
manager of the 
Studebaker 
Pierce-Arrow Ex- 
port Corporation. 

“March passen- 











‘of Studebaker and White manufac- 
| ture from dealers in world markets 
represent the largest dollar volume 





| (Contnued on Page 4) 


‘BISHOP-M’CORMICK 
TO OPEN NEW DODGE 


-— SALESROOM IN N.Y. 


| 
| New York, March 
|demands for Dodge and Plymouth 


| Society of Automotive Engineers of | in the banking situation, especially | products has caused an expansion 


| program to be put in effect that 
| will better serve the car and truck 
| buyers of the metropolitan area. To 


27.—Increased | 


‘CANADIAN STUDEBAKER 


ger car and truck orders for units | 


Practically every automobile man- 
ufacturing concern in the Detroit 
area, contacted by Automotive Daily 


sary by the banking holiday, natu- 
rally reduced production, and it will 


ports of Studebaker, Rockne, White, |e found, it is predicted, that in 


April there will be thousands of 
cars manufactured that should have 
| been built in March. Dealer stocks 
have been materially reduced, be- 
cause orders have had to be filled 
|from salesroom floors. 

It is estimated by one prominent 
Statistician, whose name cannot be 
|mentioned, that during the banking 
|holiday the industry as a whole 
|dropped 40 per cent. below that of 
the week preceding. Since March 
11 there has been a sharp recovery, 
and now it is estimated that at 
least 80 per cent. of that loss has 
been regained. 

Making a survey of the local 
Situation today, I find cheerful re- 
ports from every one contacted. 


| There has been a sharp upturn in 





retail buying, and the national situa- 
tion may best be described as par- 
ticularly hopeful. Dealers are mak- 
ing commitments that assure factory 
activities for a considerable time to 
come, and reports from the retailers 
prove there is a buying wave that is 
increasing daily. 

While Chevrolet has not com- 
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NOT INCLUDED IN 





learry out this plan, Bishop, Mc- | 


|Cormick & Bishop, leading dis- 
|tributors of Dodge products in this 
territory for years, and Dodge deal- 
ers in Brooklyn for nineteen years, 
return to New York. 


| sales and service facilities in Brook- 
lyn, Jamaica and Long Island City. 

Dodge Motors New York, Inc., will 
continue its dealer organization and 
service Dodge passenger cars and 


| 


RECEIVER ACTION 


Montreal, March 27.—The friendly 
receivership to which directors of the 
Studebaker Corporation consented in 
South Bend, Ind., does not in any 


| Their show room here for both | way concern the manufacture and 
| Dodge and Plymouth will be at! sales program of the Studebaker 
|Broadway and 62d Street. They Corporation of Canada, Ltd., ac- 
; Will also continue their extensive | cording to word received from the 


Walkerville, Ont., headquarters, 
“Directors of the United States 
Studebaker organization,” stated D. 
R. Grossman, vice-president and 
general manager of the Canadian 


president of the society. |the week of the show, George K. | ‘Tucks and Plymouth pass ngercars.| plant, “agreed to a friendly re- 
It is understood that the commit- | Belden, president of the Minneapo- |For this purpose their centrally | ceivership, and the United States 
The order was for six three-ton | tee will c»-operate closely with the | lis Automobile Trades Association, |!0cated and moderately equipped|Court appointed three veteran 


and two two-ton trucks for-imme- 
diate delivery. All of the bodies 
will be built in the Twin Cities and 
southern Minnesota. The Engesser 


; srevery has been in operation since 


manufacturers committee of the | has announced. 

National Automobile Chamber of Throughout the week exhibits of 
Commerce, the chairman of which | the various industries taking part 
is Delmar G. Roos, chief engineer, |in the show will be on the display 


(Contnued on Page 4) (Continued on Page 4) 





establishment at 125 West End Ave. 
maintains complete parts and service 
facilities. 





Studebaker executives to carry on 
the activities of the world’s oldest 
manufacturer of vehicles. This legal 


Sales facilitie: for Dodge trucks | action does not concern the opera- 


and commercial cars are likewise 
maintained at that location. 


tion of Canadian-Studebaker enter- 
prises in any manner.” 
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N. oe C. C. Traffic Managers || FN ANCIAL NEWS 


Discuss Shipping Problems, 


oo 


|MOOCK SEES SALES 





(Continued from Page 1) 


Chevrolet Motor Company and J. 
H. Myler of Chrysler Corporation 
were appointed to join the Railroad 
Committee in further discussion of 
this plan. The device is now under- 
going extensive tests. Freight cars 
equipped by the new device will 
carry automobiles without requiring | 
installation of wooden decking for | 
each shipment. The device would 
fold up when not in use, making the 
freight car available for any other 
commodity. It is expected to make 
shipping by rail more suitable and | 
attractive for auto distribution. 
“The effect that consolidation of 
railroads and new operating or regu- | 
latory plans might have on ship- 
ping services is a point of vital and 
direct interest,” said J. S. Marvin, 
chairman of the conference, “and 
will be studied by a special com- | creases of over a year ago. 
mittee of the factory traffic direc- | “Plymouth, for example, registered 
tors.” | 183 per cent. of lasi year. 
Arrangement of satisfactory min-| “It’s interesting to note, too, that 
imum shipping weights on Canadian | Plymouth increased its percentage 
railroads, based on recent adjust-|of the low priced field from 10.1 per 
ments effected with the railroads in| cent. of price class a year ago to 
this country, was reported. 17.7 per cent. of this year. 
Factories represented at the meet- “There seems to be a very definite 
ing included: Cadillac, Chevrolet, | conviction among all automobile 
Chrysler, Continental, Federal, Gen- | sales executives with whom I have 
eral Motors, Graham-Paige, Hud-| talked during the past week that 
son, Hupp, Lincoln, Reo, White,|/ with banking restrictions rapidly 
K. A. Moore (N. A. C. C.) and J. S.} lifting and with so many construc- 
Marvin, chairman of the confer-|tive measures being promulgated by 
ence. President Roosevelt, February's en- 


GENERAL TIRE PLANS | iszied 8 uriner ndeation 
HEAVY ADVERTISING 


of a definite ‘upward sales trend.” 


a NEW CAR SALES 


of the 1933 national advertising pro- 


gram of The Gen- 
eral Tire and 
Rubber Company, 
on a scale larger 
than had _ been 
planned when the 
1933 campaign re- 
cently was indefi- 
nitely suspended, 


(Continued from Page 1) 


manager of Plymouth Motor Cor- 
poration, today, 

“In view of the tremendous handi- 
|caps under which automobile deal- 
ers, in common with all other re- 
tailers, had to operate during the 
latter part of February, this record 
is a tribute to the buoyancy of a 
great industry. 

“As a matter of fact two of the 
important producers of low priced 
cars actually show registration in- 








(Continued from Page 1) 


trations in thirty-three states of 
5,662 units. This was 15.93 per cent. 
below the 6,755 units registered in 
the same states in January and 
37.17 per cent. below the 9,011 units 
registered in those states in Feb- 
ruary last year. The estimated total 





has been an- of 9,000 truck sales in February 
nounced by W. compares with sales of 11,226 in 
O'Neil, president January (forty-six states) and 14,558 


in February, 1932. 


BANTA JOINS EMARK, 
PLAN SALES EXPANSION 


of General Tire. Wm. O'Neil 

Confident that re-opening of the | 
nation’s banks will lead to an early 
and decided increase in sales of 
replacement tires led to the deci- 
sion to go ahead with the General 
Tire national advertising program 
on an enlarged scale, President | 
O'Neil said. 

“The next two or three months 
may be tough ones, but as more 
banks open up, more people will feel 
better,’ Mr. O'Neil said. “To us in 
the tire industry, it is important to 
realize that crude rubber and cotton 
fabric are commodities which are 
certainly as low in price now as they 
can go. 

“With the return of good business, 
it is safe to predict that there will 
be fewer tire dealers, fewer tire fac- | 
tories; that there will be no new 
factory-owned stores, and that there 
will be fewer chain stores, as cap-|to Edison-Emark distributors and 
ital for this type of expansion has| dealers at various intervals, it is | 


Kearny, N. J., March 27.—D. B. 
Banta, for the past three years as- 
sistant advertising manager of USL 
Battery Corporation, has become as- 
sociated with Emark Battery Cor- 
poration, Kearny, N. J.. as man-| 
ager of sales promotion and adver- 
tising. 

Officials of the Emark Battery | 
| Corporation, a division of Thomas A. 
Editon, Inc., state that the addition 
of Mr. Banta to their organization 
is part of their plan to greatly ex- 
pand their sales and advertising 
program during 1933. New sales 
promotion material and enlarged 
advertising plans will be announced 








PICKUP IN MAKING 


SEEN NEAR 67,000 


| 


\tified by independent 





General Motors Writes Off 
$92, 712, 939 Plant Value 


New York, March 27.—General 
Motors Corporation has reduced its 
surplus real estate, plant and equip- 
ment account by $92,712,535 to a 
salvage value of $22,779,411 from the 
previous figure of $115,491,946, rep- 
resenting cost, thus paving the way 
for a saving of about $7,000,000 this 
year in depreciation charges, it was 
revealed in the detailed annual re- 
port for 1932, released last night. 

This adjustment was made out of 
the reserve account and not out of 


surplus. 

Net sales of General Motors Cor- 
poration, excluding intercompany 
and interdivisional transactions 


amounted to $432,311,868 during 
1932, compared with $808,840,723 
during 1931, according to the an- 
nual report signed by Lammot du 
Pont, chairman, and Alfred P. Sloan, 
Jr., president. This represented a 
reduction of 46.6 per cent. 

Total sales to dealers, including 
Canadian and overseas, amounted to | 
562,970 units, against 1,074,709 for | 
1931, a reduction of 47.6 per cent. 
Stocks of new cars and trucks in the 
hands of dealers in the United 
States were reduced 37,201 units 
during the year 1932, with a corre- 
sponding adverse influence on 1932 
sales to dealers. Based upon auto- 
motive registrations in the United 
States, the corporation secured 41.5 
per cent. of all passenger car reg- | 
istrations and 40.4 per cent. of the 
total passenger and commercial car 
registrations. This compares with 
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Climbing Records 
Flying Sales Chiefs 
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Beer Trucks 
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V for Veterans 
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Chris Sinsabaugh 


Detroit Editor 








HE Terraplane eight breaking the twelve stock car speed 

records on the beach at Daytona, Fla., was like feed- 
ing raw meat to Bill James, assistant sales manager in 
charge of advertising of Hudson-Essex. Now he has set 
out to demonstrate the hill-climbing ability of the Terra- 
plane six over the famous grades of the country, and under 
the supervision of the American Automobile Association, 
which not only certifies the time but also the fact that the 


car used is stock. 


* * * 


FIRST BLOOD in this campaign was drawn at Chatta- 
nooga, Tenn., which boasts four hills with terrifying grades 
that make them national celebrities. A couple of them 
}are called mountains. All four were conquered by the crew, 
which consists of Buddy Marr, as manager; Al Miller and 
| Chet Miller, as drivers; Ed Schipper, handling the publicity, 
and one- twelfth of a dozen Terraplane sixes. 

Check off what was accomplished last week. Lookout 





43.3 per cent. and 41.6 per cent. in 
1931, and with 34.5 per cent. and 33.7 
per cent. in the year 1930. 


TIMKEN-DETROIT AXLE 
Detroit, March 27.— Report of | 
Timken-Detroit Axle Company for 
year ended December 31, 1932, cer- 
auditors, 
shows loss of $1,193,873 after depre- 








| marketable securities, amounted to 





entirely passed out of the picture.” | said. 





Other cars are bigger 
but none better 
“Tie American 


lin 


America’s Most Economical Passenger 
and Commercial Cars 


$275 up F. O. B. Factory 


Write for details about non-conflicting and valuable franchise 


Butler, Pa. 


American Austin Car Co., Inc., 





ciation, taxes and special reserves 
for accounts receivable and inven- 
tory contingencies amounting to 
$200,000. This compares with net 
profit of $328,328, equivalent, after 
7 per cent. preferred dividends, to 13 
cents a share (par $10) on 992,096 
shares of common stock in 1931. 
Current assets as of December 31, 
1932, including $3,050,670 cash and 


$6,939,595, and current liabilities 
were $262,809. This compares with 
cash and marketable securities of 
$3,487,842, current assets of $8,658,- 
316 and current liabilities were 
$1,094,927 at end of preceding year. | 


GENERAL ELECTRIC 


Schenectady, N. Y., March 27.— 
The forty-first annual report of 
General Electric Company for the 
year 1932, made public today, shows 
profit available for dividends of $14,- 
404,110, equivalent after dividends of 
6 per cent. on special stock, to 41 
cents per share on 28,845,927 shares | 
of no-par value common stock, com- 
pared with $40,956,996, or $1.33 per 
share, on the same number of shares 
in 1931. Dividends of 60 cents per 
share on special stock and 55 cents 
per share on the common stock 
amounted to $18,439,190 for 1932, re- 
sulting in a deficit from operations 
of $4,035,080, which was taken from | 
surplus. In 1931 dividends of 60 
cents per share on special stock and 
$1.60 per share on common stock 
amounted to $48,725,262, resulting in 
a deficit from operations in that 
year of $7,768,266, which also was | 
charged to surplus. 

Orders received during 1932 
amounted to $121,725,772, a decrease 
of 52 per cent. from 1931. 





FIRESTONE TIRE 


Akron, O., March 27.—Firestone 
Tire and Rubber Company declared 
a quarterly dividend of 10 cents 
on the common, payable April 20 to 
stock of record March 24. Hereto- 
fore the common stock has been on 
$1 annual basis. 

In announcing the dividend Har- 
vey S. Firestone, chairman of the 
board, stated that in his opinion 
large competitors err fundamentally 
in merchandising special brands 
tires in competition with their own 
Standard brands. He said that elim- 
ination of third and fourth lines 
removes the very brands inde- 
pendent dealers need in meeting 
mail order competition. 





‘in a little town,” 





Mountain, 5.2 miles to the top, a rise of 1,600 feet, and 
with seventeen sharp turns, three of which are hairpins, was 
climbed at the rate of 55.82 m. p. h., and forty-three sec- 
onds chopped off the record held by the Studebaker Presi- 
dent roadster. Signal Mountain, a rise of 1,460 feet in 3.7 
miles, was ascended at the rate of 53.4 m. p. h., beating the 
Studebaker mark by more than 26 seconds. On Cameron 
Hill the Terraplane clipped the record by 2.2 seconds. 
+ * ~ 

THEN CAME the supreme test, Brockhaven Hill, on 
Missionary Ridge, a tough baby, with a grade of 22 per 
cent. in 450 feet, and which, the natives averred, never had 
been climbed in high from a standing start. This was not 
an A. A. A. test, but an A. A. A. representative rode in 
the car which successfully made the climb. 

‘+. 7” a” 

THE BUSINESS trip made by airplane by C. A. J. 
Hadley, assistant sales mMenager of Auburn, and William 
Mara, vice-president of the Simson Aircraft Corporation, 
proves the time you save by using an airship. 

In the Junior monoplane, the new job Stimson has just 
put out, Hadley and O’Mara left Detroit at 5.30 Friday 
morning. They got back to Detroit at 8.30 that evening, 
and in the fifteen hours they had visited Indianapolis, Louis- 
ville, Cincinnati, Wheeling and Buffalo; had flown over 
eight states and covered 1,350 miles. They made stops of 
from fifteen to twenty minutes in each city, where they 
talked to dealers who met them by appointment. 

Hadley figures it up that if they had made the same trip 
by train, leaving here Sunday night, say, they would not get 
back until Wednesday evening at the earliest. Incidentally, 
Hadley reports that the Auburn distributors and dealers he 


‘talked with are filled with optimism as to the immediate 


future and confident that a real buying wave has struck the 


| country. 


- 2 . 

I’M GIVING CREDIT to Joe Burke for being the first 
sales manager to report to me the sale of brewery trucks, all 
of which happened last week. It was not only one order that 
Burke reports, it was several, and, of course, they are for 
Dodges. 

“The big order came from a Pennsylvania brewer, and 
says Burke. “He ordered twenty-two Dodge 
chassis and will build his own bodies, or, rather, have them 
built for him. He’s going to place the business with a body 
builder in his own town, so as to give employment to his 
neighbors. Lee tires will be used, which means more busi- 
ness for Lee. 

“Then, from the Middle West and New York state, I 
have orders for ten more. Two of these are initial orders 
for the purpose of checking up on specifications, but undoubt- 

edly this means volume business later on. Four came in one 
order from the Pacific Coast. All but one of all these orders 
will build their own bodies, a trend probably caused by the 
uncertainty as to what will be needed.” 
* ” * 

I DIDN’T KNOW until now that Michigan has been sav- 
ing its V series tags for war veterans, but such is the case. 
But the vets have been so slow taking them up that the state 
has determined that from now on the V tags will not be 
reserved, 






















- Retail Salesmen 


This department is devoted to the interests of the retail sales divi- 
Salesmen, this is your department, Automotive 
Daily News wants you to get something from this department that will 
help you in your work on the firing line. It wants you to pass on 
your own experiences, success, failures to help your brother salesmen. 





sion of the industry. 


Send in your story in the form of 
let us get it ready for publication. 


you commissions. 
Dealers read this page. 





may help another salesman to make sales or avoid errors that cost 


Give us the benefit of your reactions on 
these problems that affect the work of your salesmen, the men on the 
firing line, the men who bring home the bacon or don’t. 
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a letter, or even a postal card, and 
Your achievement or your mistake 


DO YOU LIKE DOING BUSINESS 
AT A LOSS? 


In the current issue of his 
Elmer H. Benz, president of 


organizations house magazine, 
the Chicago Service Station 


Operators Association, offers some very pertinent advice 
to service station operators under the heading, “There’s No 


Law Forcing You to Do Business at a Loss.” 


Mr. Benz advice against doing 
business on a purely price basis is 
particularly apposite to conditions 
existing at the present moment, anc 
we pass them on to our readers: 

During the past seven years I 
have interviewed countless garage 
and service station operators and 
one big and important item has 
stood out in my mind following 
nearly every one of these interviews. 

Mr. Garage and Service Station 
Operator, so far as I know—and as 
far as any one knows—there is no 
law forcing you to do business at a 
loss. I repeat, no law now exists 
which requires the garage and serv- 
ice station industry to conduct an 
unprofitable business. Yet there has 
developed a tendency to create such 
an uneconomic law, of which price 
cutting is the outstanding example. 

There is probably no type of com- 
petition so demoralizing, so discon- 
certing to business, nothing which 
has put such rancor into the hearts 
of everybody and brought com- 
plaints from all sides against this 
self-destroying practice, as the price 
cutting, competitive warfare which 
has thrust its poisoned fangs into 
the sinews of business. 


Every garage and service station 
operator who looks the issue square- | 


ly in the face can see where his 
legitimate profits have gone when 


he joins the ranks of price cutters. | 


The minute he helps along a price 
war by engaging in practices equally 
as vicious as his price cutting com- 
petitors, he is aiding and abetting a 
system which has no place in the 
modern economic business world. 


~ GOODRICH CO. 


There is really no excuse for sales 
at reduced prices. Underprice sales 
undermine sound merchandising, 
and continual price cutting is any- 
thing but sound merchandising. It 
is a weapon which acts like a boom- 
erang and rebounds to cut profits, 
while the business which one gets 
for his pains is nobody’s business. 
It is far better to sell at a standard 
price on the basis of quality and 
consumer satisfaction than to sell at 
a cut-price and have those who buy 
be “everybody’s customer.” 

The better class garage and serv- 
ice station operator will not attempt 
to sell on the basis of price appeal 
alone, full well knowing the fallacy 
of such procedure. They prefer to 
play up individuality and personal 
service, safety, courtesy and almost 
any other element but price, which 
becomes a secondary factor in their 
merchandising principles and pol- 
icies. They do not make a syste- 
matic effort to undersell their field, 
| having learned from sad experience 
|that there is no profit in that type of 
merchandising. Their prices are ar- 
lrived at after a careful study of 
their costs of doing business and 

they are not fooling 

They make a reasonable profit on 
|this basis and stick to it despite price 
cutters. As a result their profit 
and loss statement is seldom in the 
jred. They know that if it costs 
lthem 30 per cent. to do business 
'they cannot sell at a price below 
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AWARDS ITS 


MASTER MERCHANDISERS 


Master Merchandising A 


Rubber Company for 1932 have been presented to 139 man-| record. 
agers of Goodrich Silvertown, 


sale salesmen. 
The awards, made annually to 
outstanding members of the Good- 


wards of the B. F. Goodrich 


Inc., retail stores and whole- 


cr 


Island City, N. Y.; G. J. Rafferty, | 
| Bridgeport, Conn.; W. R. Cunning- | 


rich tire merchandising organiza-} ham, Harrisburg, Pa.; J. S, Kid- 


tion, were in the form of silver 
medallions mounted on mahogany 
plaques. 

The plan was inaugurated in 1929, 
and three salesmen, L. H. Taylor, 
Dayton, O.; J. L. Young, Lexington, 
Ky., and E. R. Brown, Terre Haute, 
Ind., have been on the rolls each of 
the four years. 

Fifteen have received the award 
three times and nineteen have been 
on the list twice. 

The complete list follows: 

Store Managers—J. T. Dinwiddie, 
Albany, N. Y.; W. M. Baldwin, Al- 
bany, Ga.; C. E. Williamson, At- 
lanta, Ga.; L. S. Brown, Miami, 
Fla.: W. J. Kehoe, Savannah, Ga.; | 
F. G. Dikeman, Kenmore, N. Y.; E. 
E. Noble, Charlotte, N. C.; T. E. | 
Gulley, Louisville, Ky.; W. C. Bahr, 
Davenport, Ia.; H. C. Heym, Detroit, | 
Mich.; N. A. Hopson, Kalamazoo, 
Mich.; O. H. Fausell, Jackson, Mich.; 
E. R. Lyle, Monroe, Mich.; W. R. 
McKinley, Toledo, O.; L. H. Bassett, 
Wichita, Kan.; J. B. McGregor, Jr., 
Long Beach, Cal.; A. W. Brown, 
Minneapolis, Minn.; A. E. Hill,| 


wiler, Jr.; York Pa.; E. W. McNally, | 


| Johnstown, Pa.; R. F. Whitehead, 
| Pittsburgh, Pa.; G. R. Allen, Spo- 
|kane, Wash.; W. H. Zozel, Salem, 
|Ore.; F. W. Fox, Tacoma, Wash.; 
|C. H. Fancher, Jr., Seattle, Wash.; 


'J. W. Harrington, Portland, Ore.; | 
| R. E. Monson, Baltimore, Md.; R. E. | 
Ss. A. 


| Wimbrow, Salisbury, Md.; 
Adler, Ogden, Utah; J. E. Z. Ander- 
| son, Pueblo, Col.; G. I. Knapp, Oak- 
|land, Cal.; D. H. Elliott, San Fran- 
cisco, Cal.; E. E. Gordon, St. Louis, 
Mo.; J. A. Davidson, Decatur, II1.; 


Ih. Duncan, Houston, Tex.; G. G. 
Zimmerman, Akron, O.; C. B. Hol- 
lingshead, Newark, N. J. 


Vt.; A. A. Hewson, Utica, N. Y.; 
S. D. Mickel, Plattsburg, N. Y.; C. S. 
White, Oneonta, N. Y.; G. W. 
Stubbs, Knoxville, Tenn.; F. B. Wig- 
gins, Valdosta, Ga.; G. G. Doering, 
Mobile, Ala.; A. A. Elliott, Birming- 
ham, Ala.; W. B. Leak, Miami, Fla.; 
T. B. Donnelan, West Medford, 
Mass.; C. H. Collmer, Bangor, Me.; 
J. J. Brady, Valley Falls, R. 1; J. 





Elizabeth, N. J.; G. E. McKnight, 
Scranton, Pa.; Harry Topping, Long ' 
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themselves. | 


C. E. Newman, E. St. Louis, Ill.; G.| 


Salesmen: J. A. Abel, Burlington, | 





| WINNERS IN CHICAGO 


SHOW  SALESMEN’S 
CONTEST NAMED 


Chicago, March 27.—Prize winning 
salesmen in a contest during the 





| national automobile show, sponsored 
| by the Chicage American, were an- 


nounced today. The victer in each 
case was the high point man in the 
Chicago area for each of the twenty- 
four makes of motor cars on the 
market. The contest attracted near- 
ly every retail salésman in _ the 


greater Chicago territory. 

Following are the winners: 

Auburn-Cord—J. J. Moore, Au- 
burn-Chicago Company; Buick— 
Paul Radler, Northwest Buick Com- 
|pany; Cadillac-La Salle—Myles B. 
Coghlan, Cadillac Motor Car Com- 
| pany, Evanston branch; Chevrolet— 
|M. M. Zemel, Nelson Chevrolet 
|Sales; Chrysler—M. M. Harris, 
| Harris, Burnstine Motor Sales; De 
Soto-Plymouth—George Smith, Ber- 
nard & Lee, Inc.; Dodge-Plymouth 
—Paul Egri, Siegel Motors, Inc. 

Franklin—George Bohen, Frank- 
lin Illinois Company; 
A. Apeland, Woodlawn Motor Car 
Sales; Hudson-Essex—J. S. Weber, 
| Ajax Auto Company; Hupmobile— 
|M. S. Reichelt, Gambill Motor Com- 
| pany, Evanston Branch; Lincoln— 
L. H. Hart, Ford Motor- Company, 
Lincoln Division; Marmon—J. L. 
| Berry, Marmon Sales Company; 
Nash—Ralph R. Mays, South Side 
Nash Sales; Packard—F. S. Hyman, 
Hill Motor Sales; Pierce-Arrow— 
W. P. Clement, Pierce-Arrow Sales 
Corporation. 

Oldsmobile—Abe Kantoff, North 
Town Motor Company; Pontiac—J. 


L. Donovan, Community Motors, 
Inc.; Reo—A. F. Broll, Thomas J. 
Hay, Inc.; Studebaker—S. E. In- 


gram, Studebaker Sales Company; 
Stutz—Clyde M. Smith, Stutz Chi- 
|cago Factory Branch; Willys—C. 
| Vilmer, P. C. Gartley, Inc., Western 
| Avenue Branch; Rockne—E. E. Con- 
j verse, Studebaker Sales Company, 
Evanston Branch; Ford—William T. 
Van Kirk, Litsinger Motor Com- 
pany. 


lected for turning in the largest 
|dollar volume of bona fide orders 
|during show week, 





| Dealer Activities | 
SS 


SEATTLE, WASH. 


J. D. Peters has been appointed 


| general manager of Eldridge Motors, | 


| Inc., according to announcement by 
| A, S. Eldridge, president and vet- 
| eran dealer. Peters resigned as 


| Pontiac sales manager for Eldridge 
| to accept the new position, this be- 
ing a reward for his good sales 


| A. F. Blangey, 


. * 


Ford dealer, 
days, since announcement of his 
twenty-four-month pay terms. 

* 

The governor has signed Senate 


Ad * 


lation bill, which had as a rider pro- 
vision to reduce dealers’ annua! 
license fee from $50 to $5, and dupli- 
cate plates from $10 to $2. 
governor also has signed the certifi- 
cate of title bill, these being the two 
measures that dealers worked for. 
a ¥ 

The State Automotive Association 
co-operated closely with the Seattle 
dealers’ association during the re- 
cent legislative sessions, both func- 
tioning extremely well, with results 
that are very pleasing. The power- 
ful Seattle organization ranks as 
one of the strongest city associations 
in the country under the leadership 
of William O. McKay, while the 
| state association is capably led by 
S. L. Savidge, aiso of Seattle. 

> e o 

P. L. Sands, who retired from %c- 
tive dealership early this year, is 
back from a three months’ vacation 
trip to Arizona. He rode horseback, 
enjoyed a dude ranch locale and 
comes back looking brown and 
healthy, after this, his first real 
vacation in many years. 


| 





Graham—B. | 


The winner in each case was se- | 


re- | 
ports sales pick-up the past few) 


Bill No. 63, the bus and truck regu- | 


The | 


+ 


his Is Your Pag 





Studebaker Representative 


In France Stresses Service 


In the current issue of Foreign 
Trade, the official organ of the 
Ameriean Chamber of Commerce in 
France, there is an interesting ar- 
ticle on C. E. Lloyd, who represents 


Studebaker and Pierce-Arrow in the 
republic: 


and Studebaker are linked with the 
early history of automobiles in the 
United States, and since a number 
of years these marks are known all 
over the. world. 

In France these combined inter- 
ests have headquarters at 110 Rue 
Marius-Aufan, in Levallois-Perret, 
| suburb of Paris, where C. E. Lloyd, 
one of the old-timers among Amer- 
ican automobile representatives in 
France, is managing director of the 
organization known as A. P. A. S. 
(France). Mr. Lloyd has installed 
also a service system which cannot 
fail to appeal to automobile owners 
in general and Americans in par- 
| ticular. 

Mr. Lloyd was European represen- 
tative of the Pierce-Arrow Motor 
Car Company until the amalgama- 
tion of that company with the 
Studebaker interests in 1929, when 
he became European sales manager. 
The present Societe Anonyme was 


|and service on all Pierce-Arrow and 
Studebaker products in Europe. The 
American parent company is the 
Studebaker Pierce-Arrow Export 
Corporation at South Bend, Ind., 
with European headquarters at 
Brussels. 











formed in 1930 to take over sales | 


Names like those of Pierce-Arrow | 





A series of brief biographies of outstanding motor car 
and truck merchants. 


Organization 


of the Great War there had been 
delivered already in France ap- 
proximately 9,000 Pierce-Arrow two 


j}and five-ton trucks for the use of 


the allied armies and that Pierce- 
Arrow during several years enjoyed 
the reputation of having the great- 
est number of trucks in circulation 
in France of any one make. 

For the thousands of these war 
trucks still in circulation. a good- 
sized factory is kept busy at Genne- 


| villiers on the manufacture of parts 
}and repairs. 


Mr. Lloyd remarked recently: 
“During the prevailing buying crisis 
automobile companies have been led 
to give more attention and conse- 
quently more efficient organization 
to service and repairs. During nor- 
|mal times the management is prone 
| to give about 90 per cent. of its time 
to selling cars and 10 per cent, to 
keeping them sold. The percentages 
}are not exactly reversed during 
| these piping times of economy, but 
| we have found that close attention 
to service On cars already in circu- 
lation has resulted in owner satis- 


| faction and good will which certain- 


ly will be reflected in sales when 
we get around that famous corner. 
We have also found that efficient 
American garage equipment can and 
should be employed on all makes of 
cars.” 

The A. P. A. S. company, in line 
with this policy, gives an absolutely 
free monthly greasing and battery 
service to hundreds of cars, and it 
recently organized a call-for and 
deliver service similar to the best 





It may be recalled that at the end ' service stations in the United States. 


Our Leading Dealers and How 
They Got That Way 









S. L. SAVIDGE 
President S. L. Savidge, Inc., Seattle, Wash. 
| S. L, Savidge made his first $5,000 selling used cars in 
Portland, Ore., and ever since 1918, when he chalked up 
his initial automobile experience, he has been in the motor 


car business. 





‘ 


He is now head of the company bearing his 
name, located in Seattle, Wash. 
His career in that city started in @ 


1927, when he purchased the Sunset | 


| Motor Company, Hupmobile dis- 
| tributors. He handled that line for 
| several years, and about a year ago 


| became the Nash distributor in the | 
| state of Washington and territory of | 


Alaska. Recently he has become dis- 
| tributor for Dodge Brothers cars, 
|}and also a dealer for Plymouth. 


Savidge went East. During 1922, 
1923 and 1924 he was Chevrolet deal- 
er in Akron, O., and during 1925 and 
1926, in Indianapolis, Ind. Then he 
heard the call to “go West,” back to 
that portion of the United States 
where he first entered this industry 
After traveling about the country for 
several months he settled upon the 
opportunity he saw in Seattle. On 
January 27, 1927, he launched the 
frim of S. L. Savidge, Inc., which 
took over the going concern of the 
Sunset Motor Company at Broadway 
and East Union, centrally located in 
|automobile row, and one of the 
| finest dealership homes in the city. 
| The sales room for new cars is one 
of the most attractive in the coun- 
try, elaborately fitted up at a cost 
|}of many thousands of dollars. It is 
|a show room in every sense of the 
word. Quarters are also ample 
| for used car displays. The service 
| and parts departments are on the 
|second floor, which, however, may 
| be entered on street level from East 
Union. 

Mr. Savidge is president of the 





After cutting his eye-teeth in the | 
| automobile business in Portland, Mr. | 





automobile show personnel. He is 
| chairman of the important publicity 
| committee this year. 

Enterprise is a big factor in the 
| Success of this man’s business. He is 
| known as a progressive young ex- 
| coutive, The “life” about the 
| Savidge establishment always pro- 
| Vides “atmosphere” that is certain 
|; to react favorably on prospective 
| buyers. This life was evidenced 
during the week of February 20 last, 
when the entire establishment took 


Washington Automotive Association, | on the air of a real automobile show, 
a director of the Seattle Automobile | due to placing on view the Dodge 
Dealers’ Association and is always| and Plymouth lines, in addition to 


active each year 


on the Seattle ' the Nash, 
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Greed Defeats Itself 


N recent returns from gasoline taxes in various states, 
there are some pertinent suggestions for legislators of 
every degree everywhere. 

During the year 1932 or late in 1931 four states hope- 
fully increased already heavy taxes on motor fuel. Florida, 
which already had a tax of six cents a gallon, increased it 
to seven cents. North Carolina increased from five to six 
cents; Mississippi raised the ante from five and one-half 
cents to six cents and Alabama went from five to six cents. 

The net result for Florida was a loss of $362,000 in 
gasoline tax revenue for the year 1932. North Carolina lost 
$146,270 from the amount collected in 1931; Mississippi, 
which only raised the ante one-half a cent per gallon, never- 
theless showed a decline in collections of $132,264. Alabama 
lost $196,000 from the sum collected in 1931. 

Legislators are not, as a rule very bright. The only 
thing they understand is a kick in the face. The greedy 
legislators of these four states have received what amounts 
to a number ten shoe directly in the teeth. 


Legislators will only learn by experience that there is 
a limit to the mulcting that motor cars and motor car owners 
can stand. If taxes are raised beyond a certain limit, the 
result is decreased use of motor transportation. Sales of new 
and used cars are decreased. People who still own cars, run 
them fewer miles. Men who have to employ motor transpor- 
tation simply endeavor to make up by economizing as much 
as possible in the use of their vehicles, for the extra imposts 
planted by greedy legislators. In these four cases the net 
result has been, not an increase but a loss of revenue. 

Matters of expense that would have been ignored in the 








old days of free spending are rigidly scrutinized today. Legis- 
lators may just as well learn now that they cannot increase 
revenue by increasing taxes. All they can do is tax motor 
cars and motor trucks off the roads but even those stupid 
and greedy tax levies, can find little pleasure in doing that. 

Taxes of all kinds have got to come down in this country 
and the manifold levies that are now laid against motor 
transportation must be one of the first forms of taxation to 
be revised downward, 


Detroit Rolls Up Its Sleeves 


S another week begins the automotive industry in Detroit 
rolls up its sleeves and goes back to work, full of a new 
confidence and a new hope. 

The situation in the automotive center of this country 
has been rather peculiar. The city’s two biggest banks have 
been closed since the middle of February. The bank holiday 
began in Michigan and conditions there have probably been 
worse than in any other center in the country. 

Now the banking situation has apparently been put on! 
a satisfactory basis, with money made available for current 
operations and Detroit is just about to breathe a sigh of 
relief and get back to work with a great anxiety removed 
from its mind. 

It was somewhat of a surprise to sales executives in 
Detroit to find that while their own district was temporarily 
flat on its back, orders continued to come in from other sec- 
tions. Even during the period of the national banking holi- 
day, orders for cars continued to come through. Since the | 
general banking situation began to clear up, increases in the 
volume of orders have been noted at many factories. 

Detroit now is beginning to take heart of grace and the 
belief is becoming general that April, May and June sales 
will probably show a large enewgh increase to lift the sales 
total above the marks that were established in the same 
months of 1932. If we get this definite sign of improvement, 
the automotive industry will play its historic role of leader 
in bringing about revival of general business. 








MARCH STUDEBAKER, 
- WHITE EXPORT VOLUME 
BEST SINCE MAY, ’31 
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of business since May, 1931,” he 
stated. “Considering actual dealer 
sales and shipments for January 
and February, plus March orders, 
our first-quarter total reaches a fig- 
ure that is extremely gratifying. 

“Among the outstanding gains 
made for the first three months 
in the various divisions are the fol- 
lowing: 








In This Corner.... 


Opinions, suggestions, complaints, criticisms, grievances or what 
have you. Open to every one to say anything, anyhow, any time. The 


opinions of our readers, They are not necessarily ours. If you have 
something to say on any phase of automotive activity, wholesale, retail 
or abusive, let us hear from you and we will tell the world. 


| 
| communications printed in this department represent the ideas and 





Those | Old "Uns 





Automotive Daily News: In this 
morning’c Florida Times Union I 
saw the article I am enclosing to you, 


“January and February sales to I also saw in your paper of March 18 


dealers and March orders of Rockne 
cars show an increase of 44.5 per 
cent. over sales during the same pe- 
riod of 1932. 

“Exports of Indiana trucks to date 
this year exceed the total for the 
entire year of 1932. 

“Exports of Studebaker trucks in 
January and February, plus March 
orders, are 70 per cent. ahead of 
shipments for the first quarter of 
1932. 

“Shipments of White trucks in 
January and February, plus orders 
on hand, show a gain of 31 per cent. 
over the same period in 1932. 

“One very encouraging feature of 
our business during the first quarter 
has been the fact that we are re- 
ceiving orders from all parts of the 
world,” he concluded, “including 
many countries where there has been 
very little activity in several years.” 


315 NEW DEALERS 
ADDED IN 3 MONTHS 
BY HUDSON-ESSEX 


(Continued from Page 1) 


nois. In St. Louis, the Hudson- 
Frampton Company reports eight- 
een additions. The Gomery- 
Schwartz Motor Car Company of 
Philadelphia has put on eighteen, 
C. A. Rehtmeyer in the Pittsburgh 
sector also reports eighteen new | 
ones, while on the Pacific Coast 
Earle Anthony, our distributor, has 
made ten new appointments in San 
Francisco, and also ten in Los 
Angeles.” 








MINNEAPOLIS SHOW 
OPEN FOR WEEK’S RUN 


(Continued from Page 1) 


floor, but to bring out the many 
features of the show this year, a 
special day has been dedicated to 
each of the industries: 

Monday—Building industry day; 
Tuesday—Electrical industry day; 
Wednesday — Automobile day ; 
Thursday — Agricultural industry 
day; Friday—Retail industry day, 
and Saturday, manufacturing in- 
dustry day. 

Preparations for the show were 
completed last week, H. H. Cory, 
general manager, said today. 

The entire main floor of the 
auditorium has been taken over by 
members of the Minneapolis Auto- 
mobile Trades Association. Approx- | 
imately 150 automobiles are included 
in the display. 





VAN CLEEF IN THE EAST 


Chicago, March 27. — Felix Van 
Cleef of Van Cleef Brothers, Chi- 
cago, makers of Dutch brand rub- 
ber and chemical products, just re- 
turned from a tour of the firm’s 
Eastern territory. Besides visiting 
distributors, he spent some time 
with William .E. Phinney, recently 
appointed New England representa- 
tive, who works out of Boston. 


-— 
f 
' COMINGEVENTS | 
i scnsccenseennnenetietiniptnaeieinssinnaienennntanmmmnmetian! 
MARCH 
27-April 1—New London, Conn, 
bile show, State Armory. 
APRIL 
12-27—Milan, Italy. International Auto- 
mobile and Nautical Show. 
21-21—Cleveland, O. Nationa!) Petroleum 
Association, meeting. 
MAY 
2- 5—Washington, D. C. United States 
Chamber of Commerce, meeting. 
17-18—Tulsa, Okla. American Petroleum 
enactrate, mid-year meeting, Mayo 


Hote 
JUNE 
16-17—Louisville, Ky. American Automo- 
bile Association, convention. 
18-July 3—Bordeaux, France. Seventh Au- 
domobile, Nautical and Aeronautica) 
ow, 


Automo- 


an article on: “Do You Know of 
Older Car Than This Still Run- 
ning?” 

So I thought that you might be 
interested in this old model. I am 
not with the General Motors group 
at this time, as you see by the letter 
head, but I thought this was pretty 


good. 
M. A, RINGO, 
Brevard Austin Co., Cocoa, Fla. 
Mr. Ringo’s contribution from the 
Florida paper is as follows: 





“Ocala thinks she has the oldest 
atuomobile now running and in good 
condition in the United States. The 
other day Sir Malcolm Campbell 
tried out this old-timer on the sands 


of Daytona Beach and was very 
much pleased with its performance, 
says the Ocala Banner. The name 
of the car is “Miss Jane McQueen.” 
It was made in 1901 and is an Olds- 
mobile. It has been traveling over 
the streets of Ocala for years, and 
was recently leased by Albert Fau- 
sett. The old car is in splendid 
mechanical condition, the Banner 
says.” 





5. A. E. APPOINTS 
BRAKE COMMITTEE 


(Continued from Page 1) 


Studebaker Corp., who is a mem- 
ber of the S. A. E. committee. Both 
committees are working effectively 
with state motor vehicle commis- 
sioners, the S, A. E. committee being 
available, it is understood, for con- 
Sultation on engineering matters 
pertaining to brakes. The other 
members of the S. A. E. committee 
are Dr. H. C. Dickinson of the 
Bureau of Standards, who is presi- 
dent of the society; A. F. Coleman, 
manager, motor vehicle depart- 
ment, Socony-Vacuum Corp., and 
F. K. Glynn, engineer in charge of 
maintenance and operation of motor 
vehicles, American Telephone & 
Telegraph Company. 

Although no announcement has 
been made to this effect, it is un- 
derstood that the S. A. E. com- 





mittee is, to some extent at lea.t, 
an outgrowth of suggestions made 
by David Beecroft, a former presi- 
dent of the society, who has ad- 
vocated closer co-operation between 
the society and state motor vehicle 
authorities, who are often in need 
of engineering advice in relation to 
the performance of brakes as affect- 
ing the safe operation of highway 
vehicles. 
MASS. INSURANCE BILL 
IS FAVORABLY REPORTED 

Boston, Mass., March 27.—No in- 
surance company in Massachusetts 
would be permitted to refuse com- 
pulsory automobile insurance poli- 
cies because of the race or color of 
the applicant, under the provisions 
of a bill reported favorably into the 
House by the Committee on Insur- 
ance. The measure is a combination 
of House 735 and House 1,101. A 
fine against the offending insurance 
company is provided in the bill. The 
bill also prohibits discrimination be- 
cause of religion or place of abode, 








APRIL 
TRUCK ISSUE 


° 


Brewers, 


Contractors 


and 


Owners of 1,500,000 Business 
Vehicles Will Get the Issue of 
April 15 


* 


Revised 
schedule of 


Track Issues 


APRIL 15 
MAY 13 
JUNE 17 
JULY 15 
AUG. 5 and 
AUG. 26 
SEPT. 16 
OCT. 14 
NOV. 11 
DEC. 16 


list. 


Fleet owners having 10 or more vehicles, 
27,000 names, 
Personally addressed copies to the Machol 
Only Automotive Daily News can 
provide such wide extra distribution at 
no additional cost to the advertiser. 


will receive the truck issues. 


If you want to reach not only those own- 
ers but exclusive truck dealers, important 
bus operators, 8,000 passenger car dealers 
and important factory officials, use that 
issue with a page at $350; half page at 
$175 or a quarter page at $87.50. 


Forms close 2 days preceding publication. 
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Buying Wave Recoups Sales 
Loss in Banking Holiday 
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pleted compilation of its reports;sible in March, offering prizes to 


from the second ten-day period, it 
looks today as if Chevrolet sales 
right now are running at the same 
pace as the same time last year and 
far better than in the first ten cays 
of March. While nothing official 
supports this statement, it is said 
that up to this writing Chevrolet 
plants have not operated more than 
six days this month. In conse- 
quence, some of the sidetracked 
March production goes into April 
and it is expected that in conse- 
quence next month will show strong 
in a production way and possibly 
may come close to the figures of 
April a year ago. 

As a matter of fact, all General 
Motors units report a 1ecovery in 
the second ten-cay period that is 
most reassuring. Buick shows a 
pick up of 57 per cent. in retail de- 
liveries for the second ten-day 
period over the first; Oldsmobile is 
equally as good, while Pontiac re- 
ports a 50 per cent. recovery. 
Cadillac, with its nation-wide drive 
to get new cars on the road in 
March, has done exceedingly well, 
although nod definite figures are 
giveh. 

“Not only did our second ten days 
show an increase of 50 per cent. in 
retail deliveries, but for the past 
five days we have averaged 250 a 
day orders from our dealers,” re- 
ports R. K. White, sales manager 





R. K. White William Hufstader 


wf Pontiac. “It looks like 4,000 units 
in a production way next month. I 
find dealers’ stocks right now have 
been reduced 400 and the same 
thing applies to our warehouse 
stocks. 

“Spring buying really has started, 
I think, and my survey shows me 
that it is equally good in all parts 
of the country, with perhaps the 
exception of the territory controlled 
by the home office, which includes 
Michigan. But even here we have 
done exceptionaly well, considering 
that Michigan nas been so hard hit 
by the banking situation.” 

“Our 57 per cent, recovery in the 
second ten-day period over the first 
ten days makes me confident that 
we are going to exceed our quota 
of 2,500 units this month. That 
quota, it is admitted, was revised 
after the bank holiday,” declares 
William Hufstader, sales manager of 
Buick. “I look for an even better 
record in the last ten days of 
March, the way things are going 
now. Undoubtedly, April produc- 
tion will be increased. At the 





C. G. Abbott 
present time the Middle West is 


Don Ahrens 


producing the most retail sales, 
although the East is doing good. In 
the Detroit area our second ten days 
doubled the first. 

“If commodity ‘prices go up we 


are likely to see the spring selling | Oregon 


season extended at least two weeks 
at the other end, and make up for 
the loss at the beginning.” 

“Strange to say, Cadillac appar- 
ently wasn’t much disturbed by the 
banking holiday,’ observes Don 
Ahrens, assistant general sales man- 
ager of that G. M. unit. “Our 
first ten days were good, the second 
better, and it looks now as if the 
final period will bring us more re- 
tail deliveries than the entire first 
twenty days of March. 

“You know, we have a drive on to 
get as many cars delivered as pos- 





salesmen as an incentive. Each 
time a delivery is made the salesman 
wires the factory. Without telling 
you our totals, I will say that last 


Friday we received furty-seven tele- 
grams, indicating that that many 
new cars were placed in owners’ 
hands that. day. With these re- 
turns confronting us, there is no 
question but what April production 
will be increased:” 

Hudson-Essex compiles its state- 
ments as to detail sales from weekly 
instead of ten-day period reports. 
For the week ended March 18 Ches- 
ter G. Abbott, general sales man- 
ager, found that there had been a 
pick-up of 64 per cent. over the pre- 
ceding week, as reported in Auto- 
motive Daily News. As this is writ- 
ten Mr. Abbott informs me that it 
looks as if last week well be even 
better. If the week’s report verifies 
this, it may be said that Hudson- 
Essex production will be increased 
materially in April. 

“Without getting specific, it may 
be said that we showed a material 
pick-up for the week ended March 
18,” says J. W. Frazer, sales man- 
ager of Chrysler. “Sales have been 
spotty with us, but it is worthy of 
note that the South and South- 
east are coming back strong. The 
farmers are buying. On the other 
hand, the Centra! West is slower in 
the industrial sections. 

“There has been a steady sales 
recovery since the bank troubles, so 
that it looks as if production will be 
increased in April, which is our peak 
month in normal times. I figure re- 
tail buying, although delayed by the 
banking situation, will continue 
throughout the summer and even if 
we lose at this end we will make up 


for it at the other. I look for the 


peak to come at the end of May, 
whereas generally we hit it about 
the first of that month. And I ex- 
pect this activity will stay with us 
during the summer.” 

One well pleased sales manager I 
talked with was Rufus Cole of Hup- 








Rufus Cole 


J. W. Frazer 


mobile, who told me that in the way 
of deliveries last week was the best 
week the company has had this year, 
it having shown a pickup of 60 per 
cent. over the week preceding. 

“There's been a general improve- 
ment in the automobile business in 
all parts of the country,” was Mr. 
Cole’s comment. “Our distributors 
sense the turn of the tide and in 
consequence are more liberal with 
their commitments, 

“I think the spring season will be 
lengthened because of this recovery 
and I look for April production to 
be considerably higher than March.” 

“We were shut down for a time 
this month and naturally we ac- 
cumulated a bank of orders on 
which we are now working,” says 
C. W. Matheson, general sales man- 
ager of Graham-Paige, “We have 
been down on orders, but I point 
with pride to the fact that during 
the banking holiday our dealers did 
not have a single cancellation. The 
buying has been deferred. Confi- 
dence has been restored, our dealers 
are not worrying and there is a sta- 
bilized feeling that is most reassur- 
ing. 

“As showing how we feel, I am 
telling you that whereas we are 
building only something like 750 this 
month, I am figuring on at least 


1,500 in April. 


GOODRICH CO. AWARDS IT 7 
MASTER MERCHANDISERS 








(Continued from Page 3) 


W. Philbrick, Brookline, Mass.; L. 
O. Mellon, Rochester, N. Y.; C. C. 
Clayton, South Bend, Ind.; C. L. 
Pfundstein, Chicago, Ill.; J. W. Sol- 
heim, Chicago, Ill.; H. S. Watson, 
Peoria, Il.; H. V. Uehlein, Cincinnati, 
O.; L. H. Tdylor, Dayton, O.; J. L. 
Young, Lexington, Ky.; P. E. Tobin, 
Cincinnati, O.; H. H. Lamb, Hunt- 
ington, W. Va.; H. R. Day, Spring- 
field, O.; G. H. Eubank, Hamilton, 
O.; D. L. Mattison, Abilene, Tex.; 
J. S. Monroe, Shreveport, La.; H. G. 
Sleeper, Tyler, Tex.; A. D. Gardner, 
Dallas, Tex.; L. K, Breece, Burling- 
ton, Ia.; I. G. Grisamore, Des 
Moines, Ia.; R. R. Marshall, Ottum- 
wa, Ia.; H. B. Garske, Gaylord, 
Mich.; E. M. McCloud, Kalamazoo, 
Mich.; E. R. Brown, Terre Haute, 
Ind. 

M. J. Crafton, Owensboro, Ky.; M. 
G. Craig, Vincennes, Ind.; S. H. 


Price, Kokomo, Ind.; J. C. Rupp, 
Chillicothe, Mo.; F. B. Simpson, 
Dodge City, Kan.; E. V. Gibson, 
Fort Scott, Kans.; G. W. Watkins, 
Salina, Kan.; W. 4H. Hopson, 
Albuquerque , N. M.; John Fent, 
Santa Barbara, Cal; E. P. Scott, 
Pasadena, Cal.; H. G. Granum, 


Minneapolis, Minn.; E, Y. Gerding, 
West Englewood, N. J.; W. C. Stone 
Newark, N. J.; B. H. Thompson, 
Middletown, N. J.; J. S. Vaughan, 
Red Bank, N. J.; F. P, Farley, Pat- 
erson, N. J.; G. J. Poutra, Beau- 
mont, Tex.; M. L. Flanagan, Mon- 
roe, Ia.; W. T. Butler, Hempstead, 
L. L, N. Y.; J. F. Donnelly, Yonk- 
ers, 
N. Y.; T. A. Dann, Brooklyn, N. Y.; 





| 


N. Y.; F. L. Pfeifer, Bloomfield, | announcement 


F. L. Bynum, Tulsa, Okla.; F. W. 
Barnard, Wilmington, Del.; I. A, 
Hayward, Philadelphia, Pa.; M. F, 


Stevens, Lancaster, Pa.; L. O. Veith, 
Harrisburg, Pa.; C. A. Wepler, But- 


ler, Pa.; H. B. Dalrymple, Medford, 
Ore, 

G. R. Morris, Yakima, Wash.; 
R. R. Swalwell, Everett, Wash.; 


W. I. Henry, Baltimore, Md.; S. G, 
Hurlburt, Washington, D. C.; E. A. 
Lankford, Baltimore, Md.; L. C. 
Meerloo, Winchester, Va.; J. D. 
Titus, Washington, D. C.; W. D. 
Petty, Provo, Utah; L. G. Hansen, 
Salt Lake City, Utah; T. C. Fry, 
San Jose, Cal.; M. N. Critcher, Oak- 
land, Cal.; A. Thompson, Little Rock, 
Ark.; A. Appuhn, Duquoin, Il; L. J. 
Grantham, Jackson, Tenn.; R. A. 
Gibbons, Marion, Ill.; R. W. Nichol, 
Jr., Jonesboro, Ark.; D. S. Wortham, 
Belleville, Iil.; H. K. Stuart, Corpus 
Christi, Tex.; F. H. Hatzenbuehler, 
San Antonio, Tex.; J. W. Tarbutton, 
Brenham, Tex.; G. F. Johnson, 
Kenosha, Wis.; E. L. Story, Sheboy- 
gan, Wis.; C. R. Cota, Iron Moun- 
tain, Mich.; W.H. Van Horn, Akron, 
O.; Henry Rochelle, Columbus, O.; 
F. A. Sinning, Youngstown, O.; Don 
Familton, Zanesville, oO. 


: TRENTON A. 1. A. PLANS 


ELECTION IN APRIL 

Trenton, N. J.. March 27.—Elec- 
tion of officers will feature a dinner 
meeting of the Trenton Automobile 
Trade Association, the night of April 
11, at Longacres Country Club. This 
was made at a 
luncheon gathering of the automo- 


Cc. J. Kappelmann, Brooklyn, N. Y.; | bile dealers at the Carteret Club. 
F. X. Kelly, Malverne, L. I., N. Y.; A.| Charles Piper is the chairman of 


J. Rivers, Jr., New Rochelle, N. Y.; 
W. F. Perkins, Mangum, Okla.; R. 
L. Angerman, Oklamoha City, Okla.; 


the nominating committee. This 
body will announce its selections 
within a few days. 





Ten Passenger Car Sales Leaders for January, 1933 
REPORTS PUBLISHED AS THEY COME IN 
Returns for today: California, Louisiana, Montana and Rhode Island 


In this table: 44 states and the District of Columbia. 
(Comparative figures for December, 1932, will be found on page 8) 





















































































































































JAN., 1933 | First Second | Third ' Fourth Fifth Sixth | Seventh Eighth Ninth ' Tenth 
States Sales , 
Alabama 625 | Chev 287 | Ford 140 | Ply 68| Pontiac 30| Buick 21 | Dodge 14}; Austin 13'Ch-E-W 8/H-S 5 | Olds 4 
Arizona 183 | Chev 75 | Ford 43 | B-P 13|Pontiac 7|Dodge 6|De Soto 5|R-WO 4/E-O  —3/Hu-N-S 2j)Auburn 1 
Cal. 5984|Chevy 1775|Ford 1223 | Ply 934|Dodge 315|Buick  313| Rockne 153|De Soto 151| Pontiac 130|Stude 119|Essex 114 
Colorado 1175/Chev 403 | Ply 210| Ford _209|Dodge _ 49|B-Po  46|Essex 28 | Stuc 28|Stude 27) TGhrysler 24] Nash 17;R-WO 15 
Conn. 923|Chev 353 | Ply 163 | Ford 91|Pontiac 77) Buick 60| Dodge  39|De Soto 21| Stude 15|Ch-E  13/Graham 11 
Delaware 241|Chev 100 , Ford 44|Ply -—S«21:: Pontiac 20| Buick 17, Chrysler 9,Packard 7 Essex 6,Olds | 4 Rockne 3 
Florida 1555 |Chev  536|Ford 380 | Ply 239 [Austin 136/Buick 59 | Pontiac 46|Dodge 37|Essex _24/|Chrysler 16/G-WO_ 9 
Georgia 632|Chev 299 | Ply 99 | Ford 96|Buick  24|Pontiac 20|Stude | 14|Dodge 11, Au-R 10'G-O 6 |Ch-DS-LS-Wo5 
Idaho _‘141 | Chev 57| F-P 30|Rockne 4{|E-O 3 | B-DS-D- G2] . 1) - t ae 
tilinois 5909|Cnev 1601|Ford 1165/| Ply 954 | Pontiac 379; Buick 321; Dodge 237, De Soto 171 | Olds 155 Stude 124) Chrysler 113 
Indiana 2812|Chev _957|Ford _527|Ply _—*497| Pontiac 111) Dodge 110|De Soto 99|Rockne 83, Buick 80, Essex  68|Stude _—‘65 
Kansas 682 | Chev 232 Ford 1 184 | Pl Ply ‘107 | Buick 34| Pontiac 33|Dodge 19 | Esse! Essex 18 | Stude 10 | Rockne 7|G-O 6 
Ky., 1507|Chev 600 | Ply 277 i 233|Dodge  84|Pontiac 44|Rockne 42)| Buick 40|De Soto 33/Chrysler 31| WO 25 
Louisi. 1235|Chev  563!Ford 302 | Ply 94|Dodge 93 | Buick 31] Poi [Pontiac 30|Nash  23|Rockne 20| Austin 12/E-WO 10 
Maine 346|Chev  112/Ford 61 | Ply 56| Pontiac 30 Buick 241 Dodge 16) Essex 13 | Nash 7\0-R #5'DeSoto 4 
Maryl’d 1387/Chev _ 603 | Ply 187|Ford 183! Pontiac 74| Willys 64 Buick 49|Essex  36'Dodge 33/ Rockne 28|CH-DS 24 
Mass.  2782|Chev 981) Ply 399|Ford  346| Pontiac 238, Buick 183|Dodge 92/Stude 68 | Essex 64|N-O _—S*52, Rockne 47 
Mich. 4632 |Chev 1801 |Ford _781 | Pontiac 425 | Ply 416 |Dodge 245 |Buick 223/| Essex 1 110 | Olds 109 |Rockne 83/|De Soto 68 
Minn. 1333 | Chev 586|Ford 180 | Ply 170 | Pontiac 81|Buick 73 | Dodge 40 0 |Stude 2’ 27 | | | Hupp 25 | Essex 22 | Chrysler : 21 
Miss. 368|Chev 230 | Ford 72|Pontiac 18 | Buick 12 | Ply 10|Rockne  8!Dodge  5\Ch-O 3|Au-N 2j|* 1 
Missouri 1296 | Chev 444 | Ford 321 | Ply ~~ 188 | Pontiac 17 70 | Buick 61 | Dodge 45 | Stude — 22 De Soto 21/;Chrysler 17! Essex oa 
Mon. 69[Chev —-25|Ford —.20 | Ply “7|Buick —_—«5|Stude —3| Dodge _—2|* — an ] , ; 
Nebraska 807|Chev 310 | Ford 187 | Ply 117| Pontiac 54|B-D 29 | O-R 15!Wwo 12 | Stude 10 | Chrysler 9 | | Essex 5 
Nevada 120 | Ford 43|Chev _‘37| Ply 10 | Buick 8|Pontiac 6 | Stude 4/Auburn  3|DS-O-R_ 2/* 1| 
N. Hamp. 171 | Chev 62 | Ford 33 | Ply 28/Pontiac 11 | Buick 7 | Dodge 6|Ch-R-WO 3|O-PA-Re 2 | * 1| a _ 
N. J. 3047|Chev 1214|Ply 408 | Ford 296 | Pontiac 294 | Buick 183 | Dodge 101|Chrysler 55|O-R 52 | Essex 51|De Soto 47 
N. Mexico 256|Chev _107| Ford 70 | Ply 34|B-D-Po 10|/Rockne 4/Chrysler 3/LS-S 2\* 1\ ] 
N. York 11273| Chev 3708! Ply 2038|Ford  1117| Buick  763| Pontiac 607! Dodge 593|Stude 284|WO 230 | Chrysler 202'De Soto 197 
|N. Car. 1502 | Chev 669 | Ford 300 | Ply 175| Pontiac 71 | Essex 51) Dodge 50) Austin 39| Buick 38|Chrysler 25|Rockne 19 
| N Dak. 164 Chev 65 | Ford 37 Ply 22 Pontiac 10 B-D 7 DS 4 Rockne 3 Ch-WO 2 * a ae 
Ohio 4193 |Chev 1654 | Ply 781 | Ford 754 | Pontiac 308 |Dodge 211 | Buick 1 169 | De Soto | 155 | Es | Essex ¢ 1S wo 102 | Rockne cne 90 
Okla. 1547|Chev 797; Ford 224 | Ply 197 Dodge | 99|Pontiac 68 Buick  61|DS-S 13 | Ch-E 12 | Olds 10 | Rockne 9 
362 | Chev 150 | 0|Ford  74| || Ply 51 | Dodge ~~ {9|De Soto 11| Pontiac 10/ Buick 9|Essex 6|G-S 5 | Ch-R- -wo 4 
Penn. 4727|Chev 1763 : Ply 767 | Ford 594, Pontiac 281|/Buick 280: Dodge 259|Essex 102 | Chrysler 87'De Soto 81|Olds 57 
R. Island 367|Chev _138 | Ply 71\Ford  32|Pontiac 26|Dodge . 21|DeSoto 17,Buick  15|Stude _—‘8 | Nash 6|Essex 5 
S. Car. 625 |Chev 260 |Ford 149 | Ply 83 | Austin 44|Buick 20|Dodge 16|Pontiac 14|Essex  10|Chrysler 8|Packard 4 
So. Dak. 278 | Chev 111 | Ply 58 | Ford 56 | D-R 10 O-P 8 | Buick 5 | Stude 3 | DS- 5-E 2| . 1! re 
Tenn, 1293|Chev 579| Ford 230|Ply | 191;Au-D 45/Pontiac 35 | Essex 25|Buick —_21| Chrysler _19|O-wO WO  15|Stude 14 
Texas  4661|Chev 2467|Ford _ 821 | Ply 466| Pontiac 192|Buick 191|Dodge 130| Chrysler 81|Rockne 54|Essex  47|Olds 37 
Utah ~——-225|/Chev —79' Ford 42 | Ply 38 | Essex 14; Dodge 10 Buick 9|De Soto ~7|Graham 6 | N-Po 4 AS 2 
Virginia 1209 | Chev 464 | Ford 245 | Ply 164 | D-Po 61 | Buick 40 |Essex 39 '|DS-R 24 | | Stude 15 |Chrysler 14| WO 12 
W. Va. 763/Chev 253 | Ply 157 | Ford 156 | Dodge 62 Pontiac 29 | Essex .!, Ruick 17, Ch-DS-G 10;Rockne 8iStude 7 
Wis. 1134|Chevy  419|Ford 154 | Ply 143 | Pontiac 77|Buick 69|Dodge  64|Essex 54 | Olds 21 | WO 20;Nash 17 
Wyoming 185 | Chev 69 | Ford 26 | Ply 23|Buick 15| Pontiac 9 | Essex 8 | Stude 6 | Dodge 5 | Chrysler 4|DS-O-R 3 
D. of Col. $48|Chey  332|Ford 109 | Ply 79| Pontiac 78|Buick 43:\Dodge 32|Hupp 21|Rockne 20 Essex 19| WO 17 
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PASSENGER CAR EQUIPMENT AND ACCESSORIES 
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Auburn 8-101 | Ste $| K-s Ele | Cha USL | Ste Cas | Dev | LOF — | Kla Yes | C $|— $ $| Del | 2 | No MW Wo 
Auburn 8-105 | Ste $| K-S Ele | Cha USL | Ste Cas | Dev | LOF — Kila Yes | Yes $|— $ And | Del | 2 ! No MW Wo 
Auburn 12-161 | Ste Borg | K-S Ele | Cha USL | Ste Cas | Dev | LOF —{ Kila Yes | Yes $-|— * $| Hou | 2 | Aut MW Wo 
Auburn 12-165 | Ste Borg | K-S Ele | Cha USL | Ste Cas | Dev | LOF —| Kla Yes | Yes $|— 1$ And | | Hou | 2 | Aut MW Wo 
Austin i NE $.| K-S Aut-L | Cha USL | $ —— i= 7S. — | BA-1 No | No $|— | No $| Own| 1 | No |} — Di 
Buick 33-50 | AC $ | AC ‘Oak | AC DR | AC ~ Cas | Tern | LOF —j|Kla-2. Yes | No "1 | Fish | Yes And$j}Del | 1 | Inmer | KH 1 
Buick 33-60 | AC $ | AC Oak | AC DR | AC Cas | Tern | LOF Kla-2 Yes | No "" |! Fish | Yes And | Del | 2 | Iner | KH 1 
Buick 33-80 ; AC $| AC Oak AC DR | AC Cas | Tern | LOF — | Kla-2 Yes/No {7 | Fish ; Yes And | Del | 2 |Iner | KH 1 
Buick 33-90 | AC $ | AC Oak | AC DR AC Cas | Tern | LOF — | Kla-2 Yes | No 11 ; Fish | Yes And | Del | 2 | Iner | KH 1 
Cadillac V-3 | AC Jag| AC DR | AC DR | AC Cas| Tern | LOF  LOF | Kla —|/— —| Fish | — And | Del | 2 |imer | KH Wi 
Caditlae V-12 ; AC Jag; AC DR AC DR | AC Cas | Tern | LOF LOF | Kla —_-|— — | Fish | — And | Del | 2 | Inmer | KH wi 
Cadillac V-16 ! AC > dag} AC DR | AC DR! AC __Cas | Tern | LOF LOF ; Kla —{— — {| Fish | — And! Del | 2 |Iner | KH Wi 
Chevrolet Master 6 | AC $| AC DR | AC DR | AC $ | Tern | LOF — | Kila Yes | $ $ | Fish | Yes ${/ Del | 1 | No | KH Wi 
Chevrolet Standard 6 | — —|— a ee. — | Tern | Yes $ | — Yes | — — | Fish | — — | Del | 1 | No _ wi 
Chrysier 6 | AC $ | Mot-M DR | AC Wil | Mot-M_ yes | — | Pitts ee | Kla Yes|CS CS|— _- —!Del | 1 | No |MW Wi 
Chrysler Royal 8 | AC $ | Mot-M DR] AC Wil Mot-M_ Yes | — | Pitts $| Kila Yes|CS CS|— _ And | Del 1 | No |}MW Wi 
Chrysler Imperial 8 | AC $'Mot-M DR AC Wil | Mot-M_ yes | — | Pitts $! Kla Yes|CS CS|— _- And | Del 2 | No |MW Wi 
Chrysler Imp. Cust Cust. 8 AC Wal' Mot-M DR | AC _Wil| Mot-M_ Cas | — | Pitts Yes! Kla _—‘Yes | $ $|—- {— And | Hou | 2 |Man |MW_ Wi 
Continental Beacon | AC $|K-S Aut-L {| AC USL | Mot-M $i|— | 9 $ | Sche —-|— —|— i —|— — |— j— Wi 
Continental Fiyer | AC $|K-S Aut-L/| AC USL | Mot-M si $ | Sche —|— —|— —_ —|— —}|— }— wi 
Contineatal Ace | Ste : |Mot-M Aut-L| AC _Nat | 1 Mot-M $|— es $ | Sche —_-|— ~l|=— _- — | Hou 2 | No |— wi 
De Soto Six | AC | ___$ | Mot-M DR | AC Wil | Mot-M Ca Cas | — | Pitts — | Kla-2 Yes | $ ${— | Yes —| Del | 1 | No | MW Wo 
Dodge 6 [AC $|Mot-M DR| AC Wil | “Mot-M_ Cas | — | Pitts — | Kla Yes | — —|— | Yes And | Del | 1 | No |MW Wo 
Dodge 8 (AC | $ | Mot-M DR| AC Wil | ce M Cas| — | Pitts a Kla Yes | — —|— | Yes And | Del | 2 | No |MW Wo 
Essex Terraplane 6 | Wal $| Mot-M Ele Cha Nat 3 $ | Dura | Pitts $| EA Yes | No No | Own | Yes No|Mon| 2 |No |MW Wi 
Essex Terraplane 8 | Wal $| Mot-M_ Ele Cha Nat K- : $ | Dura | Pitts $| EA Yes | $ - | Own| Yes ——'No | Mon | 2 | No |MW Wi 
Ford 4 Model 46 | Var $|K-S Hurd|Cha Own T $ $| Own | ** —j|Var  Yes|$ ©9=—|— | Yes .No| Hou | 2 | Aut | Own Wi 
Ford V-8 Model 40 | Var $|K-S Hurd Li Cha Var | $ _$ | Own | ** — | Var Yes|$ _ - 1 $ —|— | Yes No | Hou | 2 | Aut | Own » Wi e Wi 
Franklin Olympic 6 Ste None | K-S Yale | Cha Wil | None Cas | Dura | LOF —| Kla Yes | No we To -18 ~- No No! Del | 2.|No  |MW Wi 
Franklin 6 | NE Borg | K-S Yale | Cha Nat None Cas | Dura | LOF LOF | Kla Yes | No - = No; Del | 2 |Man MW Wo 
Franklin 12 | NE_ Borg | K-S Yale | Cha _—Wil; None = Cas Dura | LOF_ _—sLOF | Kila Yes | No And | Del | 2 |Man MW_ Wo 
Graham Standard 6 | AC $|K-S DR} Cha Wil | K-S - $| Dura | LOF —y| Kila Yes | — = Ne — | Del 1 |No |MW 1 
Graham Standard 8 AC $| K-S DR | Cha Wil ' K-S $ | Dura | LOF —| Kila Yes | — — a $ | No — | Del 1 | No | MW 1 
Graham Custom 8 AC $| K-S DR t | Cha Wil | K-S $ _ $i. Dura | LOF LOF | = Yes |— —| $ | No _ I Del 1 | No | MW q 
Hudson Super 6 | Ste $ | Mot-M A Ele | Cha Ex | Mot-M $|_ | Dura | Pitts ~ aE Yes | $ $ | Dole | Yes No | Mon | 2 | No »  |MW ~ Wi 
Hudson 8 | Ste $ | Mot-M_ Ele! Cha Ex | Mot-M $ | L Dura 4 $ i Yes 1s $ | Own! — No | Gab | 2 P|} Man !MW Wi 
Hupmobile 321 | Ste $ | Ste Ele | Cha a Wil|<s | Ste $| Dev | Pitts$  $) Spa —|No No|— | Yes  None| Gab | 2 | Aut MW 1 
Hupmobile 322 | Ste $ | Ste Ele | Cha Wil | Ste None | Dev Pitts $| Spa —|No No|— Yes None | Gab | 2 , Aut MW 
Hupmobile 326 | Ste $|Ste Ele | _ Cha Wil | Ste Cas | Dev _| Pitts Pitts | Spa —|No No|— | Yes B&S | Gab | 2 | Aut |MwW_ ff 
La Salle V-8 (AC Jag|AC DR/| AC DR | AC Cas | Tern | LOF LOF | Kla-2 —|— —| Fish | — And | Del | 2 | Imer | KH Wi 
Lincoln V-12 Wal Wal|K-S ~ Oak|Cha Ex/K-S  Cuno|;— | * ** | Spa-2 Yes Own Yes| No | Yes And | Hou | 2 | Aut | KH 8585S 
Lincoin V-12 | Wal Wal|K-S Oak | Cha~ Ex | K-S Cuno|— | ** ‘Spa-2 Yes! Own Yes| No | Yes And | Hou | 2 | Aut |KH_ SS 
Marmon 16 [AC Jag|AC DR|Cha_ Ex | AC Cas | Tern | Pitts LOF | Spa-2_ Yes | Yes —|— | No  And/| Hou | 2 |* MW Wi 
Nash 6 | Ste $|K-S Aut-L|AC USL|K-S $| Var | Pitts ~ $ | Spa —|— —Il— |Yes Yes$|Gab/| 2 |Aut |MW_ f 
Nash Standard 8 Ste $|K-S Aut-L | AC USL | K-S $| Var | Pitts $ | a —-|— —|— |Yes Yes$/|Gab|{2 ‘Aut |MW f 
Nash Special 8 Ste $ | K-S Oak | AC USL | K-S $| Var | Pitts $ —|CcS —{— | Yes Yes$/Del {| 1 | Man | MW 1 
Nash Ad. Twin Ign. 8 | Ste $ | K-S DR | AC USL | Ste $| Var | Pitts >| eee Spa —1!|cs —|— | Yes Yes $| Del | 2 | Man ; MW 1 
Nash Am, Twin Ig. 8 | Ste Borg! K-S DR | AC © Ex | Ste Cas | Var | Pitts __$| Spa —|cs —/— _|Yes_ Yes$/|Del | 2 |Man |MW_ 7 
Oldsmobile 6 AC None | AC DR | AC DR | AC None | Tern | LOF = —j|Kila-l Yes| No —| Fish | Yes And | Del | 2 | No | K-H 8&t 
Oldsmobile 8 AC None | AC DR|AC DR! AC _ None | Tern | LOF —|Kla-1 Yes | No — | Fish | Yes And Del | 2 | No | K-H_ St 
Packard 8 | NE 2 Mot-M NE| AC. Pre| K-S Cas|— | LOF LOF | Spa ‘Yes | — — | Own) Yes Own | Del_| 2.|Man |MW Wi 
Packard Super 8 | NE 2 | Mot-M NE | AC Pre | K-S Cas | — | LOF LOF | Spa Yes | — Own Yes Own | Del | 2 |Man |MW_ Wi 
Packard 12 | Wal —|Mot-M NE| AC Pre|K-S__Cas|— | LOF LOF | Spa Yes|—- — _=| own Own | Yes _Own/ Del | 2 | Man |MW_ Wi 
Pierce-Arrow 836 | NE Borg| K-S Oak | Chas Wil | K-S_— Cas | Dura | Pitts Pitts | EA Yes | Yes” [Yes And| Del | 2 | No | KH Wo 
Pierce-Arrow 1236 NE Borg | K-S Oak | Cha Wil | K-S Cas | Dura | Pitts Pitts | EA Yes | Yes —|— | Yes And | Del | 2 | No | KH Wi 
Pierce-Arrow 1242-7. | NE Borg|K-S Oak/Cha Wil | K-S Cas | Dura | Pitts Pitts | Kla Yes | Yes —|— ' Yes And | Del | 2 | Yes_ | KH Wi 
Plymouth 6 | AC  —|Mot-M DR/| AC Wil | — —|— __| Pitts —|Kla Yes} - —|—_ | Yes —|Del [| 1 {No ! Bu Wi 1 Wi 
Pontiac Straight 8 AC None | AC DR | AC DR| AC None | Tern | LOP —|Kla__Yes|No  —| Fish | Yes —|Del | i |No | KH 1 Wi 
Reo Flying Cloud i= No|K-S  DR|Cha Wil | K-S Cas|— | ** — | Kila Yes|— —|— |No No | Del | 2 | No MW Wi 
Reo Royale |— _No/K-S__DR!|Cha__—iWill) AC Casi— |* — | Kla Yes} —- —|— | Yes And | Del | 2 1 No MW Wi 
Rockne Six Model 10 Ste —| K-S Aut-L | Cha __ Wil | K -S —j| Han |* = ae T = Yes And| Del | 1 | No |?tt tft 
Studebaker 6 Ste None T “AC “DR | Cha Wil | Ste None | Var | ** T Spa Yes|;R —|[— Yes And | Hou | 2 ; Aut |Bu  SsS 
Studebaker Com. 8 Ste None | AC DR | Cha Wil | Ste None | Var | ** ** | Spa Yes | R —-|- Yes And | Hou | 2 | Aut | Bu 8S 
Studebaker President 8 Ste Borg | AC DR | Cha Wil | Ste Var | Var | ** ** | Spa Yes | R —|- | Yes And | Hou | 2 | Aut | Bu SS 
Studebaker Spd. Pres.8 Ste Borg |AC DR/Cha_ Wil! Ste Var| Var |**  ——— ** | Spa Yes |S —|— | Yes And Hou | 2 | Aut ‘Bu_ 5S 
Stutz LAA | Ste Wal | Ste DR | Cha Pre | Mot-M Cas | Tern | Pitts Pitts | Kla —|—- -—-Il—- [— $1 | ‘Gab | 2 | Aut. |MW Wo 
Stutz SV-16 | Ste Borg | Ste Oak | Cha Pre | Ste — | Tern | Pitts Pitts | Kla —-|— —-|- — $| Gab | 2 | Aut |MW Wo 
Stutz DV-32 | Ste Borg| Ste | Oak| Cha __ Pre | Ste —| Tern | Pitts _ Pitts | Kla —|— —-|-— |/— $| Gab | 2 | Aut |MW_ Wo 
Willys 77 | NE $ | Mot-M Aut-L! Cha USL | $ —|Var |$ “— | Sch —|No No|— |No $| Mon | 1 | No | KH Di 
Willys 99 | NE — |Mot-M Aut-L| Cha USL | Mot-M No/! Var | LOF — | Sch —|!No No|— '§! Yes $|— |— |No | KH Di 
KEY TO SYMBOLS AND Spring , Comsen—Ant Andersen Mig. Com- who is doing business in a much 
1S B&S. Brigz 
STN cog eset DQ YOU LIKE DOING BUSIN “tm 
| gi or 
srcedomster Sue, Stewart: warner, COR; on oar ma Equipment Company: Let us be thankful that we have 
Spark Plug —— Lal Wena | | Ride Control—aAut, = Iner, In- | competition, because it means more 
Wateh Company: Ver, variou ertia; Man, Manual; *Marmon 16. | progressive merchandising. It helps 


Clock—Borg, G. W Borg Corp.; Jag, Jager | 
Watch Company; Wal, Waltham Watch 
Company. 

Foci! Gauge—K-S, 
AC Spark Plug Company; 


King-Seeley Corp.; AC, | 


Meter Gauge and Equipment Corp.: Ste, | 
Stewart-Warner Corp. | 
Leock—Ele, Electrolock-Mitchell Specialty | 
Company; Aut-L, Electric Auto-Lite | 
Corp.; Oak, Oakes Products Corp.; DR, 
Delco Remy Corp.; Hurd, Hur Lock 
Company; Yale, Yale & Towne Mfg. 
Company; NE, Delco Appliance Corp. 


Spark Plugs—Cha, 


Battery—USL, USL Battery Corp ; 
Delco Remy Corp.; Wil, Willard "sherans | 
Battery Company; Nat, National Lead 
Battery Company; Var, various makes; 
Ex, Electric Storage Battery Company; 
Pre, Prest-O-Lite Company 

Meat Indicator—Ste, Stewart Warner 
Corp; AC, AC Spark Plug Company; 
Mot-M, Moto Meter Gauge and Equip- 
ment Corp.: K-S, King-Seeley Corp. 

Cigar Lighter—Cas, Casco Products Corp.: 


Var, various makes; Cuno, Cuno Engi- | 
neering Co 
Bardware Make—Dev. Deveraux-Keeler 
Brass ompany; Tern, Ternstedt Mfg 
Company; Dura, Dura Products Mfg. 
Company; Var, various makes; Han, | 
Hancock. 


Non-Shatterable Glass— 

Windshields — LOF. Libbey-Owens-Ford; 
Pitts, Pittsburgh Plate Glass Corp. 
**Using both Libby-Owens Ford 
Pittsburgh. 

Horns—Kla, Klaxon, Delco Remy Corp: 
EA EA Laboratories; Sch, Schwarze 
Electric Company; Spa, Sparton, Sparks 
Withingten; Var, various makes. 

Ventilating Systems—Fish, Fisher 
Corp.; Dole, Dole Valve Company, 


and 


Body 


Mot-M, Moto | 


Champion Spark Plug | 
Company; AC, AC Spark Plug Company. | 
DR, | 


manual rear, automatic front. 


Wheels—MW, Motor Wheel Corp.; K-H, 
Kelsey- Hayes Wheel Corp.; Day, ‘Dayton 
| Wire ‘Wheel Corp ; Bu, Budd Wheel Gom- 

pany; Wo. Wood; Wi, Wire; SS, Steel 
Spoke Artillery: St, Steel Spoke; Di, 
Disc ‘Rockne equipped with Kelsey- 


Hayes wire 
at extra cost. 
| Symbols—C, coupe: 


Budd steel spoke optional | 


CS. convertible sedan; 
$, extra equipment at additional cost: 
R, Regal models only; S, State models 
only; ‘Wire or wood wheels optional; 
*,7 Built-in trunk is standard on 5- pass 
Victoria coupes on 50, 60 and 80 series 
and Club sedan on the 90 series, 


| 


| WOULD CONTROL RATE 
OF INSURANCE IN N. J. 


Jersey City, N. J.. March 27.—As 


| automobile insurance rates here, the 
| State legislature will be asked by the 
Hudson County Bar Association to 
pass legislation putting insurance | 
companies operating in New Jersey | 
under control of the Department of 
Banking and Insurance, and giving 
| the department the right to control 
j}insurance rates. By resolution in- 
troduced by Charles Colgan, the 
legislative committee of the associa- 





a direct result of the recent rise in| 


AT A LOSS? 


(Continued from Page 3) 


that, because it would spell finan- 
cial disaster. 

Big business has long since learned 
|that the larger the volume the low- 


|er the cost per unit of sale, but vol- 
ume derived from underprice sales 
does not reduce 
| increases it. . 

The first thing necessary to over- 
come price competition is to get a 
clear mental picture of just what it 
means. In reality it is not compe- 
tition—it is price war. The customer 
is not taught to see the difference 
between value and price. He is only | 
| taught to buy at a price, but if what 
he buys does not satisfy, he remem- | 
bers where he bought it and comes | 
back to complain, as he forgets all | 
} about the price he paid for it. 

Just what is competition? All 
that competition really amounts to 
is to try to do things a little bit bet- 


| 





tion was authorized at last night’s|}ter than others operating in the 


sesstion 
‘recommend such degislation, 


in the Carteret Club to| same territory, 


following the old 
adage that if you can build a bet- 


selling costs, It} 


ter mousetrap than your 
{or preach a better sermon, even 
| though you build your house in a 
' woods, the world will make a beaten 


| path to your front doorstep. 

The price cutter has suffered un- 
der the delusion that if he offered a 
| better price than his neighbor he 
could cash in on this bit of wisdom, 
but his policy was shortsighted. He 
did not realize that the better 
mousetrap meant better service, 
|customer courtesy and a host of 
other merchandising pyvinciples — 
rather than better price. When we 
| boil down competition, we find that 
successful competition is competing 

with the other fellow not on price 
| but through better service facilities, 
| better salesmanhip, better every- 

thing—all the elements in fact 
a make the public conscious of 











The only competition ‘the Garage 
and Service Station Operator need 
‘really fear today is from the man 


neighbor | 


leveryone who has not been bitten 


by the price bug to do a better mer- 
chandise job. 

Better merchandising brings bet- 
ter prices. It caters to the substan- 
tial citizen of a community rather 
than a small army of bargain hunt- 
ers whose business is nobdody’s busi- 
ness. In every community there is a 
worthwhile class of trade to be 
built up and catered to, and the 
price seldom attracts this class of 


| customer. 


It is a healthy business stimulant. 
It trades down, not up. It brings 
mostly undesirable customers to 
your place of business, price hag- 
glers and price mongers, who are 
not even satisfied with cut prices, 
It secures volume solely on the basis 
of underprice sales and at the ex- 
pense of legitimate profits. 

Business men enter the ranks of 
business to make money, but when 
they indulge in price selling they 
are piling up fictitious profits. 
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Suggests Front-Drive 
Rear-Engined Car 


cm 


NN 


Writing in the British publica- 
tion, The Autocar, Arthur M. John- 
ston suggests a chassis and body 
layout as illustrated in the accom- 
panying sketch. It contemplates the 
use of an engine located in the rear 
of the chassis and driving by propel- 
ler shaft to a front differential, and 
suggests the use of independent 
wheel springing, presumably with 
universal joints and shafts driving 
te the front wheels. 

According to the writer, the “Ad- 


vantages of this design would be a | 


roomy six-seater body, with low 
wind resistance; luggage accommo- 
dation above the engine; the seating 
situated well within the wheelbase 

“Unless a self-changing gear box 
were used’ it might help matters to 
bring this component to the front, 
thus increasing the drive-axle load.” 

Radical as this chassis design 
might seem at first glance, it does 
not depart from conventional con- 
struction so far as a casual] exam- 
ination might indicate. In effect, 
the body (or the chassis) is merely 
turned end for end and the axles, 
or their equivalent, altered to permit 
of steering at the driving end. If 
@ worm gear were employed there 
would be very little noise at the 
front. By making the body sides 
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flush with the wheel hubs a much 
larger proportion of the total area 
of the chassis is converted to use- 
ful carrying purposes than 
devoted on conventional cars. A 
car of short wheelbase would still 
have a roomy body and a fair 
amount of space for carrying lug- 
gage in addition. A short opposed 
or V-type engine would give added 
space. Better provision for rear 
vision than is shown, however, would 
probably be required. 


CHIPPING AND DRILLING 
HAMMER 


The Indeperdent Pneumatic Tool 
Company, Chicago, is offering a new 
Thor electric hammer, which willl 
drill, chip and channel concrete, 
brick, wood anad other materials. 
It will chip steel and drive light 
rivets. The hammer may be used 
in installing machinery foundations, 
plumbing and eiectrical work. 

This electric hammer willl deliver 
3,000 blows per minute. The overall 
length of the too! is eighteen inches, 
and it weighs sixteen pounds. 
Stancard equipment includes a 
quarter-inch Jacobs chuck, a 9-16- 
inch star drill, tool holder, ejector 
pin and carrying case. 





| 








Pertinent 


POKES and PARRIES 


By HERBERT CHASE 
Engineering Editor 


Reclaimed Oil 


In regard to the comments on re- 
claimed oil at the joint S. A. E. and 
A. S. T. M meeting in New York I! 


feel that since the large oil com- 
panies with their elaborate refining 
equipment are able to make good 
lubricating oils from a very large 





number of crudes of different types, | 


it should be theoretically possible for 
a company that has sufficient 
equipment and skill to make good 
lubricants from _ dirty 
drainings instead of from crude oil 
obtained from the ground. 


In regard to whether or not re-| 


claimed oil, which is being offered 
by any particular individual or 
company, is equal to or inferior to 
oil produced by the large oil re-| 
finers using their elaborate equip- 
ment, I feel that this is a question | 


which cannot be answered with a | 


general statement. 
H. C. MOUGEY, 
Chief Chemist, General Motors Re- 
search Laboratories. 


I was present at the discussion 
mentioned and my understanding of 
the question raised was that it 
referred to whether reclaimed Oils 
are better than new oils, specifically 
as to sludge formation and lubricat- 
ing value. My own opinion is that 
it would be very surprising if the 
reclainidd oils were better. I believe 
it is general experience that a well- 





crankcase | 


| READERS 


;refined oil exposed to sludge form- 
ing conditions, the sludge removed, 
| and the remaining oil exposed to 
| these conditions again, will continue 
|to form sludge at about the same 
rate shown during the first trial. 

We have encountered a certain 
amount of experimental evidence 
along this line in related fields. | 

As to the second point, involving | 
the lubricating value of the re- 
claimed oil, the theory that it is 
| better may rest on the idea that 
oxidation produces organic acids in 
the oil and that small proportions 
| of fatty acids are stated to improve 
|the oiliness of lubricants. It should | 
be realized that probably the acids 
|formed by oxidation of lubricating 
| oil are not identical with fatty acids 
| and are sometimes regarded as one 
stage in the formation of resins and 
| sludges. 

The second comment on the argu- | 
ment is that there is apparently no | 
evidence to show (except perhaps in | 
the field of extreme pressure lubri- 
cants for gears) that oiliness has 
anything to do with the perform- 
ance of automobile engine oils. 

It is difficult for me to believe 
that the conditions of service would 
improve a lubricating oil in any 
sense whatever. You will under- 
stand that this represents my per- 
sonal opinion, and I offer it for 
whatever value it may have to you 
in formulating your own vews. 

OBSERVER. 





is 80/8 


AUTOMATIC INDEXING 
MILLING MACHINE 


The Producto Machine Company, 


Bridgeport, Conn., is offering a new | 


automatic indexing milling machine, 
the only manual operation in con- 


ee 


nection with which is placing the | 


work on the arbors or in locating 
the work horizontally and vertically, 


first to depth and then forward to | 


finish the cut. 

The machine is equipped with a 
multiple-index head having two, 
three or four spindles. In all cases 
the maximum diameter of work is 
4 in. The horizontal stroke of the 
cutters is 5 in. and the vertical 
stroke 2 in., both controlled by cams 
on a single camshaft. These cams 
may be removed and replaced easily 
when the work is changed, as they 
are simply keyed and held by hard- 
ened screws on the shaft. The tail- 
stock is equipped with a quick- 
acting center and is adjustable 
along the bed of the machine. When 
necessary, work locators can be 
mounted between the head and tail- 
stock to locate the work from any 
given point. 
employs vee-pulleys and belts, in- 
stead of gears, and that gives a wide 
choice of feed and speed changes is 


(Continued on on Page 8) 


A feed and speed mechanism that | 
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Oil Viscosity and Service 
Requirements 


By E. 


W. UPHAM 
Chief Metallurgist, Chrysler Corp., 


Detroit 


In considering the importance of oil viscosity in auto- 
mobile engine lubrication, we have three basic requirements: 


1. Viscosity limitations must 


gine in cold weather. 

2. Viscosity limitations must be 
such as to prevent excessive oil con- 
sumption. 

3. Viscosity limitations must be 
such as to secure fluid film lubrica- 
tion. 

Requirement No. 2 was covered in 
the paper by Mr. Graves ‘see A. D. 
N., March 23). 

As far as I know, no results of 
tests have ever shown that limita- 
tions of viscosity required to meet 


No, 3 would not be met within the | 


ranges prescribed by Nos. 1 and 2. 
No crankcase oil is made at present 
that will meet the requirements of 
both Nos. 1 and 2. In other words, 
an oil that will satisfy our require- 
ments for cold weather starting will 
not satisfy our consumption require- 
ments, and vice versa. Until auto- 
mobile engines are changed or a far 
different lubr icant can be produced ! 


QUESTION 


Want to make 


$500 


EXTRA This 





Att 


4 





Do these 
two things: 


] e Order your cars from the factory with L-O-F super Safety 


Glass in all windows. 


ee 
| such as to insure starting of the en- | from any we have at present, we will 


have to use one range for cold 
weather based on starting require- 
ments, and another range for warm 


| weather based largely on consump- 
| tion requirements. 


j}at 0 deg. F. is 25 to 35 r. 





It is generally accepted that, un- 
der temperature conditions of 0 deg. 
F., an oi] as purchased, with a max- 
imum Saybolt viscosity of 50,000 
seconds at that temperature, is de- 
sirable for starting with the average 
engine. With the trend in automo- 
bile manufacturing towards closer 
tolerances and tighter machine fits, 
we can look forward to a lowering 
of this limiting viscosity value. This 
is based on the assumption that the 
engine revolutions per minute re- 
quired by the expert to get started 
p. m., and 
that required by the average motor- 
ist 50 to 70 r. p. m. These values 


(Continued on Page 8) 


° e Make sure that your prospects understand that Safety Glass all- 


around adds less than $1.50 to each of 12 monthly payments. . . 


and that that is a remarkably low price for the protection it affords. 


Libbey-Owens-Ford super Safety 
Glass is used by Packard « Gra- 
ham « Studebaker « Franklin 


Reo « Willys « Ford « Cadillac priced sedan. 
LaSalle . Lincoln e Buick 25”. 

Chevrolet + Oldsmobile + Pontiac 

Rockne « Auburn « Cord. 125 retail deliveries . 





PM eM a 


The average charge for Safety Glass all-around, 


to the customer, is about *16.50 on a low 
An average discount Is about 
That’s about *4,00 more for the dealer on 


every car that has Safety Glass all-around. On 


. that’s *500 EXTRA. 


LIBBEY: OWENS: ForRD 
SAFETY GLASS 





LIBBEY-OWENS-FORD GLASS COMPANY, TOLEDO, OHIO, manufac. 
turere of Highest Quality Flat Drawn Window Glass, Polished Plate Ciase 
and Safety Clase; alee distributors of Figured and Wire Clase manufac- 
tured by the Biue Ridge Gless Corporation of Kingsport, Tennesses. 


‘ 
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Oil Viscosity and Service 
Requirements 


(Continued from Page 7) 


will vary slightly, depending upon|of the number of thousands miles 
the equipment and the fuel. ote o- _ traveled. This hae 
pecially true some years ago when 
Fag gp seen eues . - automobile engines were apt to be- 
any temperature below 0 deg. F. come “noisy” after a comparative- 
Other factors tending to reduce that vy sy avon life. oe ee 
figure for lower temperatures are ~ af > . e aioe t ng = 
that the battery decreases in power | ™@nutlacturing, resulting In a great- 
output as the temperature decreases, | '¥ proved product in this respect, 
and the volatility of the gasoline is | /€5S rae eo is paid to the mile- 
lowered with decreasing tempera- | 28© Of tne Cars. 
ture. The limiting viscosity figures| The trend in the development of 
for temperatures of —10 deg. F. lubrication specifications is towards 
would perhaps be nearer 15,000 sec- the greater consideration of service 
onds, especially for large engines.|Tequirements. Physical property 
Another factor to be considered is|limits are being questioned on the 
that, due to the increased power | >asis of what is needed rather than 
taken from the battery used for | What is obtainable. Close co-opera- 
cranking, there is less voltage avail- tion of the technical men of the oil 
able for the spark. When the volt- |imdustry with those of other indus- 
age gets below a certain minimum, trial groups has resulted in sounder 
difficulty in sparking at the plugs and more reasonable specifications 
may be experienced. That is one | ‘fm both a physical and an econ- 
reason why, when using a hand omic standpoint and for mutual 


crank under certain critical condi- | benefit. laters 
tions, an engine can be started at| From an automotive engineering 
lower revolutions per minute. It|Standpoint their might be some 
should be borne in mind, however, | criticism of conditions in the service 
that the decrease in starter torque, | field, that is, on the lubricants pur- 
within the temperature range men-| Chased by car owners. The auto- 
tioned, is only moderate, while the mobile instruction book recommen- 
increase in cranking torque required | dations do not always coincide with 
due to viscosity changes is enormous. | the lubrication charts issued by the 
Experimental work points to the oil companies and certainly not al- 
conclusion that jt is the viscosity of | W@ys with the lubricants that car 
oil on the cylinder walls that lowers | OWNers use or are sold at the filling 
the engine revolution per minute |Stations. This is especially true dur- 
under cold weather starting condi- | ing the summer months, when lubri- 
tions. The cil at the bearings has | cants heavier than those recommen- 
very little effect. This is one reason|@ed are largely used. Apparently 
why, if an engine Js stopped by pull- the trend of the driving public is 
ing the choke rod out rather than by|*® use heavier oils to control oil 
turning off the ignition, the engine |COmSumption, except when forced to 
will be easie: to start the following | US¢ the lighter oils in order to get 
morning. The viscosity of the oil started. Continued improvement in 
en che cylinder walls is lowered by | the design of automobile engines 


the food oi unburned fuel. Also, | 
the engine starts easier on the 
morning following a short run which | 
did not allow the cylinder walls to} 
reach normal operating tempera- 
tures than after a longer run with 











and continued improvement in the 
lubricants sold will tend to correct 
this field condition. Car owners’ 
service requirements of oil consump- 
tion and ease of starting will be 
more satisfactory met. 


AUTOMATIC INDEXING 
MILLING MACHINE 


(Continued from Page 7) 


a new feature. The drive is by a 
three-horsepower 1,750 r. p. m. mo- 
tor, which drives the camshaft 
through a_ three-step vee-groove 
pulley and belt. This motor, with 
all other units, is mounted within 
the cabinet base of the machine. 
The entire transmission is contained 
in a welded-steel case, bolted to the 
end of the cabinet base. Through- 
out the transmission, three-step pul- 
leys and cog belts are used, the lat- 
ter to assure positive drive. Includ- 
ing the pulley on the motor shaft, 
there are nine pulleys in the trans- 
mission, giving nine changes of feed 
and of cutter speed. Cutter spindle 
speeds range from 42 to 500 r. p. m.; 
with the same pulley combination, 
camshaft speeds, which control the 
feed of the cutters, range from 9 to 
65 seconds per revolution of the 
camshaft. 


PROTEST SAFETY SIGNS 
ON JERSEY HIGHWAYS 


Newark, N. J., March 27.—The Na- 
tional Council for Protection of 
Roadside Beauty has protested the 
placing of safety signs along New 
Jersey highways. Rather than aid- 
ing safety, the council said, the signs 
“lure the attention of the driver 
from the road for that fatal frac- 
tion of a second which causes acci- 
dents.” 

“New Jersey has introduced a new 
device for protecting traffic on her 


highways,” the council said. “Five 
hundred huge ‘safety posters,’ each 
one signed by the commissioner of 
motor vehicles, are going up on the 
billboards along the roads, each 
shrieking a warning to the driver. 


The billboard space is'donated by 


the Outdoor Advertising Association. 

“The designs are striking and even 
gruesome. Their power to compel 
attention is a tribute to the skill of 
the artist. But many motorists are 
asking where is their power to pro- 
mote safety.” 


creer 


STANDARD MOTOR ISSUES 
NEW PARTS CATALOG 


Long Island City, N. Y., March 
27.—Standard Motor Products, Inc., 
of Long Island City, N. Y., makers 


of starting, lighting and ignition re- 
placement parts, announce a new 
catalogue, their No. I1G-33. it is 
printed on very light weight coated 
paper, so that its seventy-two pages 
makes a very thin book. This, to- 
gether with the fact that they use 
a two-inch binding margin, is a 
great help to jobbers’ salesmen. 
Another innovation in this catalog 
is the’ consolidated car data guide. 
Whereas formerly it was the prac- 
tice to have a separate chart or 
guide for each line of parts, Stan- 
dard has now combined them all in 
one, making the location of any 
ignition part very easy. They are 
also showing for the first time a 
universal line of field coils. 


CHANGE IN DEALERSHIP 


Oswego, N. Y., March 27.—Doran, 
Keller, Inc., will take over the 
Oswego dealership of the Ford auto- 
mobile April 1. M. F. Doran of 
Oneida, N. Y., who will be in direct 
charge, announced today. The 
Doran, Keller, Inc., will succeed 
Foster, Wilbur, Inc., of 52-54 East 
2d St. Mr. Doran has been asso- 
ciated for some time with the Keller 


(Comparative figures for January, 1933, will be found on page 5) 





























| | | | 

higher cylinder vall temperatures.| DEC. 1932 first | Second | Third Fourth | Fifth Sixtu Seventh . Eighth Ninth | Tenth 
This 1s due to the larger amount of | States Sales! | | | ' \ | | | 
ee oe = = Alabama 408|Chev 167|Ford —_123 | Ply 58|Buick 11|Austin 8|D-WO  6|DS-E 4\H-O-Po 3|A-Ro-R 2/* 1 
saeniquid temperature. With some | Arizona _164| Ford T1|Chev 25 | Ply 19| Dodge 12| Buick 8|E-S 6|Nash 4| Pontiac 3|DS-Pa 2) * 1 
engines the viscosity has a decidedly| Cal. | 3535/ Ford  1129| Ply 842|Chev 239|Dodge 176|Essex 129|Stude 115|Buick 109|Rockne 104|De Soto 69| Nash 66 
greater effect than on others. — | Golorado 340 | Chev 94 | Ford 61 | Ply 57| Buick 22] Essex 20|Pontiac 18|Dodge  10|Ch-S 8|R-wo 7| Olds 6 

Two minor requirements affecting | Coan ene Ply 165| Ford 142|Chev _118|Buick 52|Dodge _32|Pontiac 28|Hupp 20|Chrysler 19|Essex 13|N-Pa 12 
the choice of the lubricant are: 1. pthc. ; 
Gasoline consumption. 2. Cushion- | “¢laware 142 Chev 36, Ford 35 Ply 21 huick 18) Pontiac 5,$ 3, C-E 2) 7, 
ing of bearings and pistons against | Florida 1185 | Ford 396 |! Chev 210 | Ply 209! Austin 154;}B-E-Po 31/|D-G 16|Ch-N-O 11{|DS-R 7 | Pa-Re 6 |C-M-S-WO 5 
reciprocating loads (Noise). _ |Georgia 427|/Ford  124/Chev 121 | Ply 57|Rockne 23] Austin 20|Pontiac 15,Buick 14|D-H-Pa 17|/DeSoto 5|N-O 4 

Being oo eeca |taahe 41 |Chev _15|Pord _—‘14| Ply 5 Buick _2|° 1| l ] ] l 
of tests at the Indianapolis speeds | aaa 16is | Ply 372. Ford 296, Chev 200, Dodge 73| Buick 51 |To-E 45 Chrysler 37,Lackard 36, DS-wO 29|Nash 28 
way with thirteen makes of 1931 
model passenger cars, obtained oil|(ndiana 739! Ford 221 | Chev 165 | Ply 128 | Dodge 32 | Essex 27 | Buick 21 | Stude 18| Pontiac 17|De Soto 16. Olds 14 
consumption and gasoline consump-/| Kansas 341 | Ford 146 | Chev 92 | Ply 25 | Pontiac 15 | Essex 12 |D-O 7|B-R 6 | L-wo 4 | Nash a" 2 
tion daia with oils S.A.E. No. 30,| Ky, 857|Ford  258|Chev —_203/ Ply 196|Dodge 48|Essex 23|B-Au__—'19| WO 14|Pontiac 12/Rockne 10| A-Pa 8 
ee oe eee a a | Lou. 472 | Ford 259| Chev 66| Ply 4 | Dodge 22| Austin 14| Pontiac 9|B-N 8/R-S 6|DS-E 5|0-Wo 3 

e yer ee caisahanas ee ae = —— 
hour for 1000 miles each. In re- | Maine 97 | Ford 32|C-P 18 | Olds 5|E-R 4; D-Po 3|B-F-G-S 2/DS-Pa 1/| l 
porting the increase on oil con- Maryl’d 916 | Chev 220 | Ply 191 | Ford 182! Wo 51 | Essex 44 ; Dodge 42: Po-S 27 | Buick 25; Rockne 22|Chrysler 19 
sumption of the light oil over the| Mass. 1365| Ford 314 | Ply 280|Chev ‘188 | Buick 93 | Essex 68|Pontiac 59|Dodge 53|Rockne 37| Nash 36! Hupp 35 
heavy o. he stated: “At the same | mich, 2963 |Ford 786 |Chev 671 | Ply 660 | Dodge 224 Buick 141 | Essex 77 | Rockne 67 | Pontiac 52|De Soto 33|Olds 31 
sumption of 64 per cent. was ob.| Minn, 732|Ply _206|Ford _165|Chev _138|Hupp _37|D-O-Po 22|WO  20|E-R _i5|Chrysler 14|Buick 11 |Stude 9 
tained with the lighter oil; in fact, | Miss. 110 | Chev 53 | Ford 38| Pontiac 8 | Ply 4|B-wo 2|E-H-R 1| | } | 
the cost of the additional oil used | Missouri 1344, Ford _417|Chev —_-294 | Ply 283 |Dodge 62| Pontiac 33|De Soto 31/Buick 28/Essex 27| WO 22|Hupp 21 
was canceled by the gasoline| Mon. —40 | Ford 19|Pontiac  6|Chev 5 | Ply 4 | Dodge 2|* 1] | | | 
saved.” This increased gasoline con- | Nebraska 228| Ford 79 | Chev 66 | Ply 29 | WO 8|D-O 7| Pontiac 5|B-H-R  4|G-S 3\A-E 2/* i 
sumption is explained by increased | i 
frictiona! resistance of the heavier | Nevada 17 | Chev 4'B-G 3| F-P 2| D-O-Po | | 
bodied oils. N. Hamp. 69/ Ford 22 | Ply 12| Chev 10; Pontiac 6|B-E 4| Dodge 3|CH-R-S 2|/G-N 1] | 

A further evidence of increased|N. J. 2293 | Ply 604| Chev. 427| Ford 390| Dodge 137|Buick 130 Pontiac 100 | Essex 71|S-WO  43|N-O 37| Rockne 35 
oties with increase in viscosity N. Mexico 186 | Ford 70 | Chev 54| Ply 33 | Dodge 9 | Buick 5|Pontiac 3|O-S a ° 1| | 
was obtained in a series of dyna- | o-yon 9607 | Piy 648| Ford 510|Ghev  326| Buick 116| Dodge 102] Pontiac 98|Stude 70|Essex 62) WO 69|Nash 55 
mometer test runs at the Chrysler | —— aaeeeen —- ; — 
engineering laboratories, on a six- | N. Car. 1164| Ford _ 405 | Chev 306 | Ply 215 | Dodge 46 | Essex 42 | Austin 31 | Buick 25 | Pontiac 24 | Chrysler 15 | Roc e 8 
cylinder bus engine. The engine was | N. Dak, 22 | Ford 12: Chev 6' P-R 2; ' ! , 
run under full loads at speeds vary-| Ohio 4664 | Ply 1170 | Ford 1092|Chev  1029|Dodge 228] Pontiac 148|Essex  136| Buick 123 |De Soto 110|WO 105 | Rockne 82 
ing from 600 to 3400 r. p. m. Tem- | —-———_,,,,— TB Per Ps ; =wo 7) Rockne 6 
peratures of main bearings were | Okla. 641|Ford 183! Ply 139|Chev  137|Dodge  61|Buick  30|Pontiac 19|De Soto 9 | Essex 8|S-W 
obtained under varying conditions of |Oregon 303) Ford 113 | Chev 69 | Ply 48 | Buick 15 | Nash 10 | Stude 6|CH-G 5| D-O-R 4|DS-DV-R 3/| E-H-L 2 
watet temperature, oil temperature,| Penna. 5925 | Ply 1606 | Ford 1249 | Chev 957 {Dodge 282;Buick 277| Pontiac 211 | Essex 181 | WO 130;Ch-DS 121 | Olds 96 
oil pressure and oil viscosity. Two! R. Jsland 296 | Ply 97 | Ford 63 | Chev 25|Buick 23|Dodge  13|Essex 11|De Soto 8,Ch-H-Po 6/F-R 5|G-N-R-S 4 
eo a ee corre’ |S. Car, 414 |Ford _168|Chev 95 | Ply 60 | Austin 36|B-E 8 |Rockne 7] Pontiac 6|Dodge 5 |Chrysler 4|)Hupp 8 
A. E. No. 50 were compared, with|So. Dak. 94|Ford.  44|Chev _26| Ply 9| Pontiac 5|D-O 2|* 1] | | 
the water temperature held at 150/ Tenn. 869 | Ford 260 | Chev 247 | Ply 159| Austin 49{ Buick 24 | Dodge 22 | Essex 20|Pontiac 13 {| Olds 11|Chrysler 10 
degrees Fahrenheit, and the oil tem-| Texas 2451|/Ford 951|Chev 599 | Ply 438 | Buick 89|Dodge 84|Pontiac 46|Rockne 45 | Essex 32 | Stude 30|Chrysler 20 
With the S. A. E. No. 50 oil in the Virginia 881 | Ford 334 | Ply 160 | Chev 155 | Pontiac 38 | Essex 28 | Dodge 26 ' Buick 23 | WO 19 | Nash 12|H-R il pe 
crankcase, the difference between| W. Va. 584 'lly 201 Ford 161 Chev 18 Dodge 35 Pontiac 22 Essex 20 Buick 11 Olds 8 it 6 A-Pa 3 
the bearing temperature and the} Wis, $22 | Ford 215 | Ply 200|Chev 140|Dodge 45/B-Po 28 | Essex 25 | Nash 22 | WO 20|Rockne 15/|De Soto 12 
header temperature was 9 to 10 de-| Wyoming 117| Chev 32| Ford 27 | Ply 20| Buick 13 | Essex 5| Dodge 3/1 ft 2\* 1] | 
grees Fahrenheit greater than with | — i3 | Rockn il | HN io 
the S. A. E. No. 30 oil. D. of Col. 565 | Ford 106 | Chev 92|P-WO 83; Pontiac 36|Dodge 29] Buick 25 | Essex 15 | Stude | e | 

e of a high ity oil | 
ee Oe eee ee ae KEY TO ABBREVIATIONS AND SYMBOLS 





to cushion bearings and pistons 
against reciprocating loads, in other 
words, to reduce noise, has been a 
quite general practice of car own- 
ers in the past. Oil companies rec- 
ommended lubricants on the basis 


Pontiac, Willys-Overland. 








TRUCK FLEET SAFETY 
CONTESTS CUT RATE OF 
ACCIDENTS IN BAY STATE 


Boston, Mass., March 27.—Con- 
tinued redugtion in the accident rate 
marked the state-wide commercial 
safety contest for 1932, in which the 
winning fleets for the entire year 
were announced by the governor’s 
committee on streets and highway 
safety, sponsoring the competition. 
It is expected, as customary, that 
Gov. Joseph B. Ely will in the near 
future present trophies to the twelve 
fleets which headed their divisions, 

Four of the winners repeated their 
victory of 1931. They were the 
Brockton Gas Light Company, the 
Walker Coal and Ice Company of 


Worcester, the Boston division of the . 


Railway Express Agency, Inc., and 
Cc. E. Hall: & Sons of Somerville. 
Further honors went to Brockton, 
with the capture of another group 
title by the Brockton Transporta- 
tion Company. 

The contest ran for the year 1932 
with 348 fleets reporting for the en- 
tire year, a slightly srraller number 
than in the preceding (third) con- 
test. The number of individual 
vehicles was correspondingty less, 
together with the total hours of op- 
erations. 

The significant fact, according to 
the committee, was that the de- 
crease in accidents was proportion- 
ately more than twice the decrease 
in operation. There was a 14 per 
cent. falling off in the number of 
hours driven in the fourth contest, 
as compared with the previous con- 
test. At the same time there was a 
32 per cent. drop in accidents for 
1932, as compared with 1931. The 
total number of accidents was 5,679 
in 32,056,459 hours of driving. 


Motor Company of Oneida, N, Y., 
which since 1919 has represented 
the Ford in Oneida. 


Ten Passenger Car Sales Leaders for December, 1932 
































*—Cars in this position registered as shown. 











A—Auburn, Au—Austin, B—Buick, C—Cadillac, Ch—Chrysler, DV—De Vaux, DS—De Soto, D—Dodge, E—Essex, F—Franklin, G—Graham, 
H—Hupmobile, Hu—Hudson, LS—La Salle, L—Lincoln, N—Nash, O—Oldsmobile, Pa—Packard, PA—Pierce-Arrow, P-—-Plymouth, Po—Pontiac, 
Re—Reo, R—Rockne, S—Studebaker, WK—Willys-Knight, WO—Willys-Overland. 
Hupmobile, Nash, Oldsmobile and Packard. +{—Chrysler, De Soto, Graham, Nash, Rockne, Willys-Overland. 


$—Chrysler, 
“ttNash, Oldsmobile, 








